








17 1942’ 


(he Burroughs 


Clearing House 





xo 














FOUNDED 1916 76,892 COPIES 





— FEBRUARY - 1942 





- Defense Area Banking 


now!- By JAMES H. COLLINS 


a War Precautions for Bank Records 


ding By HARRY V. ODLE 


i The Trading with the Enemy Act 


id By A. M. STRONG 


And Other Features 


A Director Clutchbill Story ... Canadian Banking ... The Clearing House of Pictures 
Washington Viewpoint ... Court Decisions for Bank Officers ... The Booklet Counter 





< wiz 
¥ * 
e - i 


ae 
ey 





SAME BR Ae a ht 


togethe 
out the 
Spain < 
nately, 
withstal 
astrous 
1920’s, 
Compar 
maining 
bankers 
banks h 
Amer 
preoccu 
partly | 


af 


there SAFETY counts 


The man who does electric welding works close to danger in almost complete 
safety. A fibre mask with special glass panel protects him against intense light, 


hot sparks and flying fragments of metal. » » In quite as practical a fashion, Domin 
La Monte Safety Papers afford protection to banks and corporations. Their Pin i 
use provides an effective barrier against the ever-present hazard of check Rotes 
fraud. » » With most of the country’s largest banks and with leading corpo- 


rations, La Monte Safety Papers are regarded as the “Symbol of Safety.” bring 
In the seventy-one years since George La Monte invented safety paper, this Ener 
common-sense safeguard has protected billions of dollars in transit. » » Your esi 
lithographer or printer will gladly show you samples and explain how your aoe 
trademark or individual design can be adapted to “your own” check paper. a 
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LETTERS 


In the West Indies 


Sirs: The articles on South American 
Banking by Otto T. Kreuser, Second Vice- 
resident, The Chase National Bank, New 
Vork, were timely indeed, and prompt me 
to give you a brief account of some of the 
banking developments in the West Indies, 
and to record the foundation of a new bank 
in the Dominican Republic. 

British banks were, as elsewhere, the 
first foreign banks in the West Indies. 
Their branches were established in the 
1830’s. At the turn of the century they 
were followed by Canadian banks. Local 
institutions and, in smaller localities, mer- 
chant bankers also took a more or less 
important part in the financial develop- 
ment of this region. For example, as late 
as 1920 three of the leading native banks 
of Cuba, the Banco Nacional de Cuba, the 
Banco Espanol de la Isla de Cuba, and the 
Banco Internacional de Cuba counted 
together as many as 300 branches through- 
out the Republic, as well as branches in 
Spain and the United States. » Unfortu- 
nately, these institutions were unable to 
withstand the consequences of the dis- 
astrous drop in sugar prices in the early 
1920’s, and today the firm of N. Gelats y 
Compania is practically the only one re- 
maining of the old established firms of 
bankers in that island, though other local 
banks have since been established. 

American banks, partly because of their 
preoccupation with developments at home, 
partly because of legal restrictions, did not 
appear in this region until about the time 
a the first World War; some of the 
branches of American banks were estab- 
lished direct, others as the result of the 
acquisition of existing local institutions. 
The latter method was employed by the 
National City Bank of New York in Cuba, 
in Haiti, and in the Dominican Republic. 

The branches of the International Bank- 
ing Corporation, affiliated with the Na- 
tional City Bank of New York, in Ciudad 
Trujillo, and in other parts of the Domini- 
can Republic, were organized in 1917 as 
successors to the old banking firm of 
Santiago Michelena. They worked side 
by side with already existing branches of 
the Bank of Nova Scotia and the Royal 
Bank of Canada. For a time the American 
Foreign Banking Corporation was also 
active there. The branches of the Inter- 
national Banking Corporation in the 
Dominican Republic were transferred, in 
1926, to the National City Bank. 

In 1940, the Dominican Customs Re- 
teivership was relinquished by the United 
States and the operation of Dominican 
Customs was resumed by the Dominican 
Government. As a further measure to 
bring about financial autonomy, steps 
were taken in 1941 at the suggestion of 
Generalissimo Trujillo, to organize a 
national bank, and a committee was 
appointed, consisting of a former Rector of 
the University, Carl E. Erickson, a former 
Supervisor of the National City Bank’s 
branches; F, Q. Rickards, prominent sugar 








» €xpert and Dr. Lancaster of the law firm 


of Sherman and Sterling of New York. 
Thus, the Banco de Reservas de la Re- 
publica Dominicana, with capital of $1,000,- 
000, and surplus of $100,000 was formed. 
t purchased the former branches of the 


) National City Bank of New York in the 


Dominican Republic. This bank should 
Constitute a decisive factor in the develop- 
ment of Dominican resources through its 
various departments, which include all the 
usual functions as well as departments of 
mining and agriculture. It will also act as 
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fiscal agent of the Dominican Government. 

The Banco de Reservas de la Republica 
Dominicana is under the direct supervision 
of a Board of Directors, consisting of 
representative elements of Dominican 
commerce, industry, and finance, and pre- 
sided over ex-Officio by the Minister of 
Commerce and Treasury. 

From the point of view of American 
banking, the organization of the Banco de 
Reservas de la Republica Dominicana can 
be considered as the relinquishment of an 
outpost of American banking to a Latin 
American institution as a result of changing 
conditions. A favorable factor from the 
Dominican point of view is the realization 
that a great American institution has con- 
tributed its vast experience and organizing 
ability for foreign banking, as well as its 
tradition of sound American practice, to 
the creation of this national institution 
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(In Dollars) 


ASSETS 








Cash and Due from Banks and Bankers............... 
United States Government Obligations (Direct or Fully 
IED raha ick catcic ne ee Ne RTO OU SES RA ewes 
Obligations of Other Federal Agencies................. 
State and Municipal Securities....................... 
Other Securities....... Disa th Wintel arch Doves hie Baw Ho 
Loans, Discounts and Bankers’ Acceptances........... 
Real Estate Loans and Securities... . 
Customers’ Liability for Acceptances. 
Stock in Federal Reserve Bank. . 
Ownership of International Banking Corporation....... 
Bank Premises... . 
Other Real Estate... s aneatann tpn ere ce eee T 
SI OE sre. ia bn de wR OROE TOS CORO eERT HONORE E TE EDS 


NE 5p. vn wine 09 BEDE ME HS EKRESSISORSATEDRG 
LIABILITIES 

DS fcc or Pe AKT Se BERR SESS PWS SRO RSE ER ETO 

Liability on Acceptances and Bills........ $13,092,737 

Less: Own Acceptances in Portfolio. . 4,495,723 


Items in Transit with Branches. 
Reserves for: 
Unearned Discount and Other Unearned Income...... 
Interest, Taxes, Other Accrued Expenses, etc........ 
Dividend... 


Capital. . $77,500,000 
NS 6 er RG rSK HS A DRIEDS RD ESHER OTS 77,500,000 
Undivided Profits...................... 17,891,093 


Total. te ine, WP he See ate wes 


$3,082,860,582 


THE NATIONAL CITY BANK 
OF .NEW YORK 


Head Office - 55 WALL STREET - New York 


Condensed Statement of Condition as of December 31, 1941 


INCLUDING DOMESTIC AND FOREIGN BRANCHES 


$ 985,161,064 


1,137,543,527 
45,756,272 
164,997,544 
66,145,598 
618,810,573 
6,320,682 
6,376,694 
4,290,000 
7,000,000 
39,522,843 
1,607 
934,178 


$2,878,821,222 


8,597,014 
8,131,542 
3,843,790 


7,475,921 
3,100,000 


172,891,093 


$3 082,860,582 





Figures of Foreign Branches are as of December 23, 1941, except Hong Kong, 
Shanghai, Tientsin, Peiping, Tokyo and Rangoon, which are as of November 25, 1941. 


$190,851,507 of United States Government Obligations and $13,222,360 of other assets 
are deposited to secure $176,658,678 of Public and Trust Deposits and for other purposes 


required or permitted by law. 


(Member Federal Deposit Insurance Corporation) 

















In writing to advertisers please mention The Burroughs Clearing House 


Liberty Loan posters, First National Bank 
in Palm Beach 


which, at the same time, it is well ty 
remember, is a continuation of an old 
Dominican banking house. 
MANUEL Ruz RIvas, 
Banco de Reservas de la 
Republica Dominicana, 
Ciudad Trujillo, D. Rh. 


> as ° 


Liberty Loan Posters 


Srrs: Since the First World War. 
1917-18, E. B. Walton of Palm Beach has 
been saving the posters used at that time 
to stimulate the sale of Victory and Liberty 
Loan Bonds. 

These posters are now on display in the 
First National Bank in Palm Beach to 
raise funds for the Second World War 
through the sale of United States Defense 
Savings Bonds and Stamps. The picture 
shows five of the posters around our Sav- 
ings bond window. They have caused 
much favorable comment. 

As in the other banks and defense bon« 
agencies, our defense bond sales have 
jumped, in our case 1,000 per cent. The 
week before “Pearl Harbor’ we sold $50) 
worth of these bonds. The week after we 
sold over $50,000 worth. 

R. E. Conn, Vice-president, 

First National Bank in Palm Beach, 
Palm Beach, Florida 


o 


Sirs: We were very much intereste 
in the pictures of the Liberty Loan posters 
from the First World War in your Noven- 
ber issue. 

It so happens that we have a similar 
display, from a collection that I made. 
It is a collection of war posters that in- 
cludes Liberty Loan and Red Cross, an: 
totals some 150 to 160 posters. 

At the present time we have decorated 
the four walls of our reception room witli 
68 posters, among which are 24 featuring 
Liberty Loans. These have created : 
great deal of interest and we believe make 
a worthwhile exhibit for fostering the sale 
of United States Defense Savings Bonds 

Since the close of the First World War. 
I have made numerous attempts to locale 
any one who might have made a collectio! 
of the war’s posters without success, 5° 
that it is most interesting to know ©! 
other collections. 

C. Jupp Stewart, 

Assistant Trust Officer, 
Equitable Trust Company, 
Wilmington, Delaware 
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View of windowless office building, Douglas aircraft blackout plant, Long Beach, California 


Defense Area BANKING 


Around Los Angeles is a concentrated defense area, making it an ideal 


locale to study the effects of such activity upon 


ORTH Long Beach sounds like 
N part of Long Beach, California, 
but is really a separate com- 
munity at some distance, a small- 
scale Chicago and Evanston situation. 
Until a year ago, North Long Beach 
was a nice little home community. 
hever figuring in population records, 
and perhaps not very well known 
among the innumerable villages, towns, 
cities and suburbs that make up the 
Los Angeles area. 
However, it was big enough to have 
a Bank of America branch bank, and 
about a year ago that branch suddenly 
got so many customers that it was 
packed and jammed at certain hours. 
Most of the customers were strangers, 
industrial workers from the defense 
Plants and shipyards springing up 
roundabout. 


By 
JAMES H. COLLINS 


Bank of America decided that it was 
necessary to build a new home for its 
branch and, in expectation of further 
growth, the building was planned 
generously, with more than twice the 
original floor space. 

Officials carefully surveyed the bank- 
ing needs, and started a building 50 by 
90, which was before priorities and 
when door-knobs for a new bank, and 
even brass grilles, could be had with- 
out difficulty. The new building was 
to be divided down the center, the 
long way, to give the bank ample 
space, and allow a retail store to be 
rented. 


banking operations 


Luckily, the store wasn’t leased in 
advance. 

For when the new building was 
ready, in September, shipyards and 
other defense plants, including the new 
Douglas aircraft ‘“‘blackout’ plant, 
had developed in the region, and were 
steadily hiring new people. A _ big 
new housing project had started right 
next door, at Lakewood City. ‘“‘We 
left out the partition, and occupied all 
the space ourselves,’’ Bank of America 
officials explained. 

This branch is representative in 
California for spectacular defense 
growth, but defense growth in Southern 
California banking embraces more 
things than floor space, and a general 
view of what defense has done to us 
here may be interesting to bank men 
in other regions. They may be going 












14 


through similar experiences, or will do 
so before we get through with the 
defense job. 

Bank of America has 208 branches 
in Southern California, and 495 in the 
whole state. Security-First National 
has 117 branches in the southern area, 
California Bank has 50 around Los 
Angeles, and Citizens National has 
three offices and 31 branches in and 
around Los Angeles. Besides, there 
are several smaller multiple-bank or- 
ganizations in the southern area. They 
have all been affected by defense, 
they have all learned something from 
each other, and there is a general 
alertness to defense in the atmosphere, 
reflected in prompt adaptation to what 
may come. 

Los Angeles had a dress rehearsal for 
the war, because in 1938 the British, 
Australian and other governments 
placed orders here for fighting planes, 
and even before that our aircraft 
manufacturers were selling military 
and commercial transport planes to 
foreign customers. 

With the coming of British orders, 
the aircraft factories began to put on 
people, and build additional structures, 
and presently there were new arrivals, 
seeking jobs, finding them, getting 
pay checks to cash, and creating strong 
eddies of new business in branch banks 
near the factories, particularly in Santa 
Monica (Douglas), Burbank (Lock- 
heed), Inglewood (North American), 
and in San Diego (Consolidated and 
Ryan). 

When 1940 census figures were re- 
leased, it was found that these towns 
ranked among the dozen communities 
in the United States that had shown 
the greatest population growth since 
1930, and a New York publication sent 
a correspondent here to find out what 
had made them grow. His editor 
said, ‘““Pay particular attention to the 
way defense workers spend their 


THE 


' 


money. Visit the night clubs. Get 
statistics on the increase in champagne 
sales.” 

“Well, we know about champagne 
figures in a certain town,” said one of 
our humorists. “The increase was 
impressive —500 per cent. Six bottles 
have been sold this year, and last year 
there was only one. All California 
champagne!” 


‘THE place to look for a defense 

worker is in a furniture store, not 
a night club. He was a new kind of 
customer to local bankers, because he 
brought real industrial production to 
Southern California. Until the air- 
craft factories began to expand here, 
an industrial plant with 1,000 em- 
ployees was exceptional. Now Lock- 
heed has more than 50,000, Douglas 
more than 35,000, others an additional 


i 


This North Long Beach branch has had spectacular growth 
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25,000. Today, shipyards are growing 
large. 

The typical defense worker is a 
country boy from the Middle West, 
probably from one of the prairie states. 
He comes alone, or with a pal, to see 
if he can land a defense job in Los 
Angeles, and when hired, is deter- 
mined to save his money against what 
may come. He says “Sooner or later 
there’s sure to be a bust,” and so he 
is a good customer for the savings 
department. 

These young people know little of 
night clubs or champagne, and not 
much about banking facilities. The 
first pay check has to be cashed, and 


they either come into the branch bank fF 
nearest them, or cash it at a retail |... 
Some food markets around f 
defense plants do a check-cashing busi- f 


ness of $10,000 to $25,000 on pay days. f 


store. 
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San Antonio Heights, a defense housing project, is typical of the large scale home building activity 
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The rush of banking business in 


win§ | defense town branches soon became so 
te great that it was necessary to put on 
Vest, | more people. Sometimes the force had 
otae doubled twice in the past two years, 
; ve and branch banks show, in the dif- 
ye ferent systems, from 50 to 200 per 
omy cent growth. Also, floor space has been 
what increased, and the growth comes not 
later at the windows alone, but in every 
ia de kind of service, including safe deposit 
vings boxes. 

At first, this business is done at a 
le of f loss, but the check cashing period soon 
| not Passes: Presently the new defense 
The ' worker wants money orders, to send 

and |) Money back home. The car in which 
een he drove out needs refinancing, and 
tail he comes in to talk it over with the 
~ d loan department. -Or he buys a better 
‘busi | car, or the money he sent back home 
ous brings his wife, or the girl he is ready 
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Burbank branch of Bank of America, serving a crowded lobby of customers from Lockheed aircraft plant 


to marry. They begin buying furni- 
ture, maybe a home, and so are better 
and better customers for household 
appliances and small personal loans. 

A year after the young worker 
arrives, his own mother wouldn’t know 
him, viewed from his changed financial 
status, and his use of bank facilities. 

For instance, he buys bank money 
orders to send away, and discovers that 
they save a lot of time in paying his 
bills. At this point, the banks can 
suggest the opening of a checking 
account. Advertising departments 
went to work on him soon after they 
had gauged his circumstances, and 
prepared folders and booklets explain- 
ing the convenience of a checking 
account. One bank even went the 
length of handing out book matches 
promoting the idea, and found that 
they brought in checking accounts! 

If defense had swept down upon the 
local banks ten years ago, it would 
have been necessary for them to handle 
these checking facilities at a loss on 
the accounts of workers maintaining 
small balances from earnings of be- 
tween $35 and $50 weekly. Today, 
the service charge makes it possible 
to carry such accounts without loss, 
and the way is opened to other 
services. 

Maybe it was defense business that 
first opened bankers’ eyes to the fact 
that there are now young people in 
the world who never knew that check- 
ing accounts were handled in any 
other way! 

Or as a manufacturer puts it, ““There 
are a lot of boys and girls nowadays 
who do not know that anything is the 
matter with the world.” 

Just as the first pay check business 
in a defense branch is only the begin- 
ning of general banking business there, 





so the booming growth of those “‘hot 
spot” branches is just the beginning 
of general growth throughout the 
whole Los Angeles territory. 

In that quaint little last generation 
war of 1917-18, munitions workers 
crowded into factory towns, filling 
houses, and spreading out only as far 
as the trolley cars ran. 


[N this present emergency, defense 

workers have the automobile, or they 
have so far, and they live from 10 to 
50 miles from their work. Real estate 
men, community leaders and housing 
authorities have worked to spread 
defense housing, so there will be no 
“ghost towns” when the emergency 
ends. And with their cars, this suits 
defense workers, because skilled me- 
chanics often came here to improve 
their bad living conditions. 

“The family was always beefing 
about where we had to live,”’ they say, 
‘‘and out here they are satisfied, and ~ 
I don’t mind driving 20 or 30 miles to 
work as long as the folks are happy.” 

The defense worker may therefore 
cash his checks, open an account and 
do his banking business in a branch 
far from his job, and when he buys a 
home, will finance the transaction 
there. Thus, defense business spreads 
over Southern California like a drop 
of oil on water. 

Around Los Angeles, the defense 
area is not confined to the aircraft 
plants and shipyards, but embraces a 
region of at least 50 by 30 miles, in 
which every bank has had its increase 
of business. 

And its increase of problems! 

In the actual defense towns, both 
branch and individual banks have had 
to enlarge their staffs and floor space. 
See DEFENSE AREA BANKING—Page 30 
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UST a year ago, in its February, 
1941 issue, The Burroughs Clearing 
House reported the effect of war on 

British banking. 

On the problem of protecting bank 
records in war-time, the report stated, 
“Duplicate signatures were long ago 
obtained and taken to places of safety. 
Duplicate machine records of all trans- 
actions are likewise always available. 
In the event a branch is bombed it is 
prepared for business the following day 
in the nearest neighboring branch, if 
one is available, or it is accommodated 
in a branch of one of the other banks. 
Thus whatever material damage has 
been inflicted, British banking carries 
on as usual.” 

Today, as a result of our entry into 
the war, the problem of protecting 
bank records is being given consid- 
eration by a number of American 
banks. Banks in New York City, in 
San Francisco, in other cities on the 
East and West coasts, and even in in- 
land industrial centers are giving direct 
attention to the matter of safeguards. 

The American Bankers Association 
in its “Protective Bulletin” for January 
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War PRECAUTIONS 
for Bank Recorps 


By 
HARRY V. ODLE 


Editorial Staff, THE BURROUGHS CLEARING HOUSE 


A number of American banks are giving consideration 


to the war problem of duplicating or reconstructing 


records in case the originals are destroyed. Banks 


interested in working out a solution to the problem 


may find some practical suggestions in this article 


published an article by James E. 
Baum, manager of the insurance and 
protective department, on the subject 
of “Blitzes and Blackouts.”’ ‘The pro- 
tective plan for securities, currency 
and records,” the article states, “pro- 
vides for the duplicating of certain 
records, making of a complete descrip- 
tion of every item in the bank’s port- 


Removing valuable papers from safe deposit vaults in wrecked London building 





folio and every security held as collat- 
eral for loans and every security and 
property held in trust, all of these 
records being kept separately and apart 
from the securities themselves. The 
plan also provides for lodging of addi- 
tional material in the vaults during 
daylight raids and the return of ma- 
terial to the departments upon sound- 
ing of the ‘all clear’.” 

On the general subject of air raids. 
the New York State Bankers Asso- 
ciation recently published a report that 
was based largely on the experience o/ 
H. B. Chappel, vice-president of the 
Central Hanover Bank and Trust 


Company, who had been in charge of 


that bank’s London office from 1938 to 
1941. Indicative of Mr. Chappel’s 
views concerning the possibility of New 
York air raids is the statement by him 
that, “If air raids happen here, as I am 
confident they will, the first will be 
hardest to bear.” 


BOSTON banks, even before this 
country became directly involved in 
the war, were studying possible 
methods of protecting bank records. 
and the Massachusetts Bankers Asso- 
ciation is likewise reported to be giving 
its attention to the subject. 
An early report from San Francisco 
stated that American Trust Company, 
which has fifty-eight branches through- 
out Central California, is making 4 
copy of vital records and storing them 
in branches at some distance. Copies 
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of daily journals are likewise being 
forwarded to these points. Crocker 
First National Bank is forwarding 
copies of important records to an in- 
tand correspondent. Wells Fargo Bank 
and Union Trust Company is following 
a similar procedure. 

In Cleveland, the Union Bank of 
Commerce has issued to customers a 
statement headed “An Added Protec- 
tion for the Duration” in which it an- 
nounces that copies will be made of all 
checks, notes and other valuable paper 
going through the bank. “While air 
raids may seem remote,” the bank says, 
“it is the duty of all of us to be on 
the alert.” 

As the steps taken by these banks 
indicate, the planning of record pro- 
tection is a bank operating problem. 
As such it involves the formulation of a 
workable plan, either providing for the 
duplication of records or for a proce- 
dure that will make possible the recon- 
struction of records in the event of 
their destruction. Likewise, there must 
be a consideration of what records are 








to be affected, the manner of filing Duplicate records enabled bombed London banks to continue operations 
them for safe-keeping, and other related 
questions. 

Following the declaration of war and Burroughs Clearing House undertook to presented as complete or final answers. 
as it became apparent that a substan- study the problem. It is only hoped that they will provide 
tial number of banks were seeking in- The suggestions outlined here, cover- a practical starting point for banks in 


formation on this subject, The ingtheprincipalrecordsaffected,arenot working out individual solutions. 








Suggested Plans for Providing Emergency Records 


Two plans are suggested to safeguard the bank in the event of emergency. The first plan 
provides for a complete set of vital records, under which business can be resumed promptly. 
The second plan provides the information from which vital records can be reconstructed. 


Commercial Ledgers ledger posting tray, and the third to be filed at a 
(Dual Posting) point removed from the bank. 


Checks and deposit tickets should be filed 


: ; For Reconstructi Records 
promptly, preferably in the vault. A duplicate set a liasnaanasabianietiie dna 


of signature cards should be maintained at a point 1. A trial balance should be run at least once a 
removed from the bank. month on a list prepared from address plates and a 
call-back made of names and balances for all ac- 
For Complete Records counts to assure accuracy. The list should then be 

1. Ledgers and statements should be housed at filed outside the bank. 
different points. Both records for the same group of 2. Statement journals should be retained at the 


accounts should not be in the same building at the bank and ledger journals filed elsewhere. 
same time; the transfer of ledgers and statements 
between buildings should be made simultaneously. 
(Posting may be confined to one office.) 


3. Control figures by ledger sections can be re- 
established from the previous trial balance listing 
and from the totals of checks and deposits on subse- 

2. Duplicate controls should be posted daily, one quent daily posting journals. 
copy being filed with each ledger section and one 


; 4. A licate of th st stop- 
with corresponding statements. Guparate of the master He of step-payment 


orders should be maintained outside the bank. 


5. Lists for list-postings should be run in tripli- 
cate, one list to accompany the items, another to be 


3. Stop-payment orders should be recorded on 
statements the same as on ledgers. 


4. Lists for list-postings should be run in tripli- filed as part of the ledger record but not in the active 
cate, one list to accompany the items, one to be filed posting tray, and the third outside the bank. 
as part of the ledger record, but not in the active (CONTINUED ON PAGE 18) 
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(CONTINUED FROM PAGE 17) 


Commercial Ledgers 
(Single Posting) 


Checks and deposit tickets should be filed 
promptly, preferably in the vault. A duplicate set of 
signature cards should be maintained at a point 
removed from the bank. 


For Complete Records 


1. A duplicate set of records should be main- 
tained outside the bank. 


For Reconstruction of Records 


1. A trial balance should be run at least once a 
month on a list prepared from address plates and a 
call-back of the names and balances of all accounts 
made to assure accuracy. The list should then be 
filed outside the bank. 

2. Where the bank’s record is a photograph of 
customers’ statements, these should be photographed 
in account order in duplicate, one copy being re- 
tained for reference at the bank and the other filed 
elsewhere. 

3. Where the bank’s record consists of carbon 
copies of customers’ statements these should be filed 
in the vault. 

4. Posting journals should be made in duplicate, 
one copy being retained and the other filed outside 
the bank. 

5. Control figures by ledger sections can be re- 
established from the previous trial balance listing 
figure and from the totals of checks and deposits on 
subsequent daily posting journals. 

6. A duplicate of the master file of stop-payment 
orders should be maintained outside the bank. 

7. Lists for list-postings should be run in tripli- 
cate, one copy to accompany the items, one to be 
filed as part of the bank’s record and the third to be 
filed outside the bank. 


Loan and Discount Records 


Notes should be registered as they are received 
and immediately filed in the vault. They should be 
kept in the vault at all times and should be removed 
only when surrendered to borrowers. 

Collateral should be filed in the vault and should 
be removed only when surrendered. Deposits or 
withdrawals of collateral should be posted to the 
collateral record as they occur and receipts prepared 
in duplicate. 


For Complete Records 


1. Maintain a duplicate liability ledger at a point 
removed from the bank. 


For Reconstruction of Records 


1. Extra copies of note notices should be prepared 
and filed by names of borrowers outside the bank. 
As payments are received at the bank, copies of 
notices should be removed where payment is made 
in full, or brought up to date where partial payment 
is made. A periodic audit is suggested. 

2. A trial balance of the liability ledger should be 
taken periodically. The names of the borrowers 
should be shown opposite each item and the record 
filed outside the bank. 

3. Posting journals should be made in duplicate, 


See PLANS FOR EMERGENCY RECORDS—Page 30 


one copy being retained at the bank and the other 
filed elsewhere. 


For Complete Records 


1. A duplicate collateral record should be main- 
tained at a point removed from the bank. 


For Reconstruction of Records 


1. A copy of the collateral record should be 
made or a list of all collateral on hand should be 
prepared by the names of borrowers. In either case 
the record should be filed outside the bank. 

2. Duplicate copies of collateral deposit and with- 
drawal receipts should be filed outside the bank. 


All transit items should be mailed to the collecting 
bank as soon as prepared. Items payable through 
the clearing house, postal money orders, treasurers’ 
drafts, etc., should be placed in the vault as soon as 
prepared for presentation. 


For Complete Records 


pared and filed outside the bank as frequently as 
possible. Lists should include all items deposited by 
individual deposits, incoming mail deposits, cashed 
checks and counter items from various departments, 
and should be retained until final payment is received. 

2. Extra copies of all records of outgoing items 
should be prepared as frequently as possible each 
day, filed outside the bank, and retained until all 
items are paid. 

3. Where outgoing items are handled by photog- 
raphy, either in total or for certain classes of items, 
duplicate films should be prepared, one copy to be 
filed in the vault and one outside the bank. Where 
lists are run these should be handled in like manner. 


records, the procedure described above is suggested. 


order, should be maintained outside the bank. 
Transaction tickets should be filed as frequently as 
possible in the vault. 


outside the bank. 


account number should be run semi-annually or 


quarterly, depending upon activity, and filed outside 
the bank. 


all entries identified by account numbers should be 
filed outside the bank. 
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Collateral Records 


Proof and Transit Records 


1. Listings of all incoming items should be pre- 


For Reconstruction of Records 
Since no additional work is required for complete 


Savings Records 
A duplicate set of signature cards, in alphabetical 


For Complete Records 
1. A duplicate set of ledgers should be maintained 


For Reconstruction of Records 
1. A trial balance with each account identified by 


2. A duplicate of the daily posting journal with 


Trust Records 
All records, documents, and securities should be 
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President’s War Program 
Will Affect Banking 


Paying for the war means taxes and 
bonds and bonds and taxes, President 
Roosevelt told Congress and the nation 
in his annual message on the state of 
the Union. He also said that capacity 
production of war equipment means 
dislocation of the lives and occupations 
of millions of our people, and further 
curtailment or complete elimination of 
many civilian businesses. 

Banks and the banking business will 
be affected by this war program along 
with every other activity in the coun- 
try. Banks are going to have to pay 
more taxes, buy more bonds, induce 
their customers to buy bonds, con- 
tribute men to the new army of 3,600,- 
000, see their customers go out of 
business, lose sources of loans, such as 
automobile financing, help local con- 
cerns get war contracts, loan money to 
war contractors, in short, to devote 
their energies and resources to helping 
win the war. 

The President’s war production 
program staggered business men at 
first, but after a brief study they de- 
cided that industry could and would 
produce the goods. The monetary side 
of the program is also staggering, but 
financial experts say that it, too, can 
be accomplished. 

What war financing involves was 
also outlined in the President’s budget 
message. Any war-time budget means 
very little in detail because plans must 
be revised so often that few estimates 
stand up. 

But the essential features of the 
budget should remain about as out- 
lined unless, by some good fortune, we 

| should win the war within a year or so. 
Outstanding among the President’s 
estimates are: 

Total Federal expenditures for the 
| fiscal year ending June 30, 1943, of $59 
| billion, the largest budget in history 

and more than half our anticipated 
) National income. 
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Banking as Viewed 
trom \WasHINGTON 


% & 6* * &* & & & & & & * 
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By HENRY D. RALPH, Washington Correspondent 





PRESIDENT ROOSEVELT delivering annual message to Congress 


. . . his war program sets staggering production, monetary goals 


Of this figure, $56 billion will go for 
war, $53 billion for direct Treasury 
outlays and $3 billion for expenditures 
and obligations of the Reconstruction 
Finance Corporation and other govern- 
ment corporations. 

An additional $9 billion in taxes an- 
nually is called for, making a total tax 
load of $27 billion. 

The other half of the cost of the war 
must be borrowed from banks, indi- 
viduals, business corporations, founda- 
tions, trusts, and every source of 
capital and savings. Some $34 billion 
will be borrowed during the coming 
fiscal year. 

The public debt will exceed $110 
billion by the summer of 1943. 

Federal taxation will take about 25 
per cent of the national income, or 
about 50 per cent more than at pres- 
ent, and probably will remain close to 
that figure for some time after the war. 

Interest rates will be kept low, and 
the interest on the public debt will 


average 2.5 per cent or slightly less. 

Private capital outlays not con- 
nected with the war must be eliminated, 
non-war industries must be converted 
to war work, raw materials will be 
allocated to war production and de- 
nied to civilian business, and civilian 
consumption of non-necessities must 
be curtailed. 

Inflation can be avoided by price 
controls and by diverting current earn- 
ings away from purchasing and into 
the Treasury by means of taxes and 
the sale of bonds. 

The heavy debt and tax load can be 
carried after the war by government 
policies to maintain a high national 
income, which presumably means the 
continuation of a planned economy and 
made-work. 

This budget, the President said, 
meets the challenge of the Axis powers, 
by permitting us to outproduce and 
outfight our enemies. He pointed out 
that fiscal policy today is an instru- 
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ment for transforming our peace 
economy into a war economy, and that 
the administration’s fiscal measures 
are essential elements in the nation’s 
war program. 

“Determination, skill, and materiel 
are three great necessities for victory,” 
President Roosevelt said. ‘‘Methods of 
financing may impair or strengthen 
these essentials. Sound fiscal policies 
are those which will help win the war. 
A fair distribution of the war burden is 
necessary for national unity. A bal- 
anced financial program will stimulate 
the productivity of the nation and as- 
sure maximum output of war equip- 
ment... War finance is a task of 
tremendous magnitude requiring a 
concerted program of action.” 

The President’s plans for new tax 
legislation and additional borrowing 
were sketched broadly in his budget 
message, but many details remain to be 
filled in during coming weeks and 
months. Congressional committees 
charged with tax legislation at once 
began preliminary explorations and 
conferences with Treasury experts, 
while other Treasury officials made 
plans for new bond sales of various 
types. 


e ° 


Specific Tax Proposals 
Before Congress 


The new tax program outlined by 
the President will, if enacted by Con- 
gress, affect banks in a number of 
ways. Like other corporations they 
will have to pay higher direct Federal 
income taxes, and also much higher 
social security payroll taxes. Higher 
income taxes on individuals and new 
excise taxes on things people want to 
buy will curtail consumer spending and 
thus reduce business activity in gen- 
eral. 

More specific tax proposals will be 
sent to Congress in the near future, but 
the President has asked for an addi- 
tional $7 billion in regular Federal 
taxes and an increase of $2 billion in 
social security taxes, and he estimated 
that with these additions the total tax 
collections by the Federal government 
will reach the required $27 billion dur- 
ing the fiscal year 1943. The size of 
this tax load caused many Congress- 
men to talk about going only part way, 
but observers are inclined to think that 
when the bill is finally written, some 
time late in the spring, it will come 
close to budget estimates or else will be 
followed by supplemental legislation 
having the same result. 

As a matter of fact, if new legislation 
is going to yield $9 billion during the 
fiscal year which ends June 30, 1943, 
the legislation will have to bring in 
more than that during the calendar 
year 1943 because of the lag in collec- 
tion. Taxes on sales and payrolls 
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SENATOR WALTER F. GEORGE, Chairman, Senate Finance Committee 


. . . War budget calls for record expenditures to defeot Axis 


would lag only 30 to 90 days, but taxes 
on 1942 incomes would carry over into 
the 1944 fiscal year unless the method 
of collection is changed. In recognition 
of this President Roosevelt has sug- 
gested, informally, that Congress con- 
sider abandoning the fiscal year method 
of government accounting and change 
the budget to a calendar year basis. 

Three broad categories of taxation 
are under consideration. One is what 
the President calls progressive tax- 
ation, meaning graduated individual 
and corporation income and excess 
profits taxes; another is anti-inflation- 
ary taxes, meaning excise and sales 
taxes; and the third is payroll taxes. 

Income tax rates will be raised and 
exemptions lowered, though as yet 
there is no discussion of the details. 
The administration also insists on 
changes in the revenue laws to plug 
what it considers loopholes for avoiding 
taxation. One of these loopholes is tax- 
exempt bonds, and the President 
specifically asked legislation to subject 
to Federal taxation the income from 
future issues of state and municipal 
bonds. State and city governments 
are preparing to fight such legislation, 
contending, in the first place, that it 
would be unconstitutional, and also 
that it would raise the cost of local 
financing and would yield the Federal 
government very little revenue for 
several years. 

A wide variety of anti-inflationary 
tax plans is under consideration, in- 
cluding income taxes collected at the 
source, payroll taxes, and excise taxes. 
but all as emergency measures to be 
lifted after the war to help restore con- 


sumer purchasing power. The Presi- 
dent favors selective excise taxes to be 
paid by manufacturers of certain types 
of articles rather than a general sales 
tax, although he stated that “‘we may 
later be compelled to reconsider the 
temporary necessity” of the general 
application of such taxes. Congres- 
sional leaders interpreted this as mean- 
ing that the administration would 
sanction a general sales tax if initiated 
by Congress. 

During the course of the coming 
legislation, somebody probably will 
propose a tax on bank deposits or on 
checks drawn, but the Federal Re- 
serve Board and other government 
agencies dealing with banks oppose 
this and the odds are slightly against 
its enactment in spite of the need for 
revenue from all possible sources. 

From the standpoint of widespread 
and permanent social and economic 
effects, the greatest interest centers in 
the President’s proposals for changes in 
the social security system. Social 
security payroll taxes now bring i0 
about $1.5 billion annually, and the 
President wants additional payroll 
taxes to yield $2 billion more. Some 
of this income would go to make cur- 
rent benefit payments but the bulk o! 
it would go into reserve funds invested 
in special government securities and 
thus would be available to the Treas- 
ury for general expenditures. But the 
President said he opposes the use 0 
payroll taxes as a measure of wal 
finance unless the worker is given his 
full money’s worth in increased social 
security. He therefore wants the pro- 
gram expanded at once. with benefit 
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payments to start one year after the 
new taxes, and to include a broadening 
of the coverage of old-age and surviv- 
ors’ insurance to groups not now cov- 
ered, the addition of permanent and 
temporary disability payments and 
hospitalization payments, and “‘lib- 
eralization and expansion” of unem- 
ployment compensation in a uniform 
national system. Unemployment com- 
pensation taxes are now collected and 
benefit systems administered by the 
states, and the proposal to Federalize 
the system is certain to meet much 
opposition. 

At present the old-age benefit pay- 
roll tax is 2 per cent, divided equally 
between employer and employee, and 
this is scheduled, under existing law, 
to be doubled on January 1, 1943. 
There might be little objection to ad- 
vancing the date of this increase, but 
the increased benefit payments asked 
by the President undoubtedly would 
require an increase in rates consid- 
erably larger than the progressive 
schedule originally planned to finance 
old-age payments. 

One novel tax proposal of the Presi- 
dent has aroused the curiosity, if not 
the opposition, of Congress. He said: 
“Our fiscal situation makes imperative 
the greatest possible flexibility in our 
tax system. The Congress should con- 
sider the desirability of tax legislation 
which makes possible quick adjust- 
ment in the timing of tax rates and 
collections during an emergency 
period.” Some observers interpreted 
this as a request for a delegation of 
authority to the President or the 
Treasury Department to impose new 
taxes or change rates, while others sug- 
gest that the President envisions enact- 
ment of a law with a variety of taxes 
and rates, several of which would not 
be applicable until put into effect by a 
Presidential proclamation or a simple 
Congressional resolution. 


e a 


Survey of Coverage 
by Deposit Insurance 


Arguments for and against increas- 
ing Federal deposit insurance beyond 
the present limit of $5,000 for each 
individual account may be extracted 
from a survey just completed by the 
Federal Deposit Insurance Corpora- 
tion. The survey covered deposits of 
insured banks as of September 24, 
1941, a date picked to make the figures 
roughly comparable to those of Sep- 
tember 21, 1938, when the last similar 
survey was made. 

The FDIC itself made no comment 
on the controversy of long standing as 
to whether or not deposit insurance 
should be increased to $10,000 per 
account, or higher, but published de- 
tailed figures from which banks may 
draw their own conclusions. On the 


one hand the report shows that of the 
67 million insured accounts, 98.1 per 
cent are for $5,000 or less, and there- 
fore 981 out of 1,000 depositors are 
fully insured. On the other hand, the 
percentage of deposits insured under 
the $5,000 individual limit decreased 
from 45 per cent in 1938 to 38 per cent 
in 1941, which means that banks are 
now paying premiums on a larger per- 
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centage of uninsured deposits than 
they were three years ago. 
Comparison of the two reports shows 
that since September, 1938, there has 
been a substantial growth in the num- 
ber of deposits held by insured banks, 
in the amount of deposits insured, and 
in the number of insured bank ac- 
counts, in spite of the decline in the 
See WASHINGTON VIEWPOINT—Page 46 


Survey provides facts for, against, lower insurance premiums 



































F. D. I. C. Analysis of Accounts and Deposits 
in Insured Commercial Banks 
COMPARISON OF INSURED DEPOSITS—September 24, 1941 
and September 21, 1938 
Number of accounts Deposits 
Total amount Per cent insured 
Sept. 24, Sept. 21, (in millions) 
1941 1938 Sept. 24, Sept.21, Sept.24, Sept.21, 
1941 1938 1941 1938 
WR ec eee 66,918,000 61,392,000 $67,778 $48,220 38% 45% 
Type of Deposit 
Deposits of individuals, part- 
nerships and corporations: 
SRS 26,291,000 23,770,000 34,197 21,972 33 38 
Savings and time... .37,318,000 34,323,000 14,773 13,612 8 84 
Interbank deposits......... 104,000 97,000 11,055 6,798 4 5 
Deposits of States and 
political subdivisions..... 255,000 249,000 4,112 3116 WW 13 
U. S. Government and 
postal savings deposits... 18,000 17,000 886 839 3 4 
Uninvested trust funds..... 620,000 579,000 1,464 997 29 35 
Se See ae 611,000 596,000 515 3360S «42 40 
ee 1,701,000 1,761,000 776 550 38 42 
INSURANCE COVERAGE BY TYPES OF DEPOSITS— 
September 24, 1941 
Accounts Deposits 
Number Per cent Amount 
$5,000 of $5,000 (in millions) Per cent 
Total or less or less Total Insured insur 
TOR acc cpt assert 66,918,000 65,668,000 98.1% $67,778 $26,043 38% 
Type of Deposit 
Deposits of individuals, part- 
nerships, and corporations: 
a 26,291,000 25,641,000 97.5 34,197 11,389 = 33 
Savings and time... .37,318,000 36,915,000 98.9 14,773 12,774 86 
Interbank deposits . . . _ 104,000 26,000 25.2 11,055 445 4 
Deposits of States and 
political subdivisions..... 255,000 202,000 79.2 4,112 462 VW 
U. S. Government and postal 
savings deposits......... 18,000 14,000 78.3 886 35 3 
Uninvested trust funds... .. 620,000 587,000 94.7 1,464 425 29 
ea 611,000 596,000 97.5 515 216 = 42 
ner... 5.65. cin 1,701,000 1,687,000 99.2 776 297 38 
INSURANCE COVERAGE BY SIZE OF BANKS— 
September 24, 1941 
Accounts Deposits 
Number Per cent 
b ae Total ee 000 $5,000 (in Aulivons) Per cent 
7 ” or lees or less otal Insured insured 
ALL BANKS............13,434 66,918,000 65,668,000 98.19% $67,778 $26,043 38% 
Banks with deposits of — 
$100,000 or less......... 188 78,000 78,000 99.8 14 14 9% 
$100,000 to $250,000..... 1,649 1,117,000 1,112,000 99.6 301 278 92 
$250,000 to $500,000..... 2,986 3,349,000 3,326,000 99.3 1,099 976 688 
$500,000 to $1,000,000... 3,226 6,094,000 6,037,000 99.1 2,312 1,960 84 
$1,000,000 to $2,000,000.. 2,413 8,275,000 8,183,000 98.9 3,403 2,706 79 
$2,000,000 to $5,000,000.. 1,747 11,178,000 11,026,000 98.7 5,348 3,893 72 
$5,000,000 to $10,000,000. 589 7,251,000 7,137,000 98.4 4,071 2,626 64 
$10,000,000 to $50,000,000 478 11,650,000 11,410,000 97.9 9,691 4,755 49 
More than $50,000,000... 158 17,926,000 17,359,000 969 41.539 8835 2) 
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HE Trading with the Enemy Act 
has been in existence since Octo- 
ber 6, 1917. After the termina- 
tion of the last war certain sections 
were rendered ineffective. With the 
declaration of war against Germany, 
Italy and Japan, the war provisions 
of the Act again became operative. 
The actions taken under the Act and 
the Executive Orders issued thereunder 
were ratified by the First War Powers 
Act, 1941, signed by the President on 
December 18, 1941. 

The object of the Trading with the 
Enemy Act and the orders issued there- 
under is to prevent the rendering of 
assistance to the enemy in any manner 
and the direct or indirect use by the 
enemy of banking and other facilities 
of the United States, to conserve our 
own resources, and to permit such 
banking transactions as may be bene- 
ficial to citizens of this country but 
will not benefit the enemy. It also 
provides for the care and administra- 
tion of enemy property in this country 
while we are at war. 

The prohibitive provisions of the 
Trading with the Enemy Act affect 
to a great extent financial and banking 
transactions. Our banks are therefore 
assigned a vital role in this important 
measure. 

WHAT IS PROHIBITED UNDER 
THE ACT? It is unlawful for any 
person in the United States to trade 
or attempt to trade directly or in- 
directly with or for the benefit of any 
person who is an enemy or ally of an 
enemy, unless authorized by license 
of the President (Sec. 3a). 

Except when authorized by license, 
it is unlawful to transport an enemy 
or ally of an enemy into or from the 
United States or to transport such a 
person on an American vessel from any 
place to any other place (Sec. 3b). 

It is unlawful for any person to 
bring into or take out of the United 
States any form of communication 
except in the regular course of the 
mails, and it is unlawful for any person 
without first obtaining a license to 
send out of the United States any 
letter, picture, map, or any telegram, 
cablegram or wireless, to be delivered 
directly or indirectly to any enemy or 
ally of an enemy (Sec. 3c). 
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The \Rapiwnc with 
the Enemy Act 


By 
A. M. STRONG 


Manager, Foreign Department, The Public National Bank 
and Trust Company of New York, New York City 


The author has condensed and clarified sections of 


this important wartime measure affecting financial 


and banking transactions. 


The Act is designed to 


prevent enemy use of banking and other facilities, 


and banks have vital duties in making it effective 


A “person” is defined as an indi- 
vidual, partnership, association, com- 
pany or other unincorporated body of 
individuals, or corporation or body 
politic (Sec. 2). 

WHAT IS TRADING? The words 
“to trade” as used in the Act are 
defined in Section 2 as (a) to pay, 
satisfy, compromise, or give security 
for the payment or satisfaction of any 
debt or obligation; (b) to draw, accept, 





pay, present for acceptance or pay- 
ment, or indorse any negotiable instru- 
ment; (c) to enter into, carry on, com- 
plete, or perform any contract, agree- 
ment or obligation; (d) to buy or sell. 
loan or extend credit, trade in,. deal 
with, exchange, transmit, transfer, 
assign, or otherwise dispose of, or 
receive any form of property, and (e) 
to have any form of business or com- 
mercial communication or intercourse 





LEO T. CROWLEY, Chairman, Federal Deposit Insurance Corporation 


. . who was also recently named Alien Property Custodian 
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MR. STRONG at his desk in the bank 


“Our banks . . 


with. All of the foregoing is prohibited 
except when authorized by license. 

WHO IS AN “ENEMY” OR 
“ALLY OF ENEMY?” The Act 
defines as an “enemy” (a) any indi- 
vidual, partnership, or other body of 
individuals, of any nationality, resi- 
dent within the territory (including 
that occupied by the military and 
naval forces) of any nation with which 
the United States is at war, or resident 
outside the United States and doing 
business within such territory; any 
corporation incorporated within terri- 
tory of any nation with which the 
United States is at war, or incorporated 
within any country other than the 
United States and doing business 
within such territory; (b) the govern- 
ment of any nation with which the 
United States is at war, or any political 
or municipal subdivision thereof, or 
any officer, official, agent, or agency 
thereof, and (c) such other individuals, 
or body or class of individuals, as may 
be natives, citizens, or subjects of any 
nation with which the United States 
is at war, other than citizens of the 
United States, as the President may, 
by proclamation, include within the 
term “enémy.” 

The definitions of “ally of enemy” 
are the same as for “enemy” except 
that they apply to countries and 
nationals that are allies of any nation 
at war with the United States. 

The words “beginning of the war” 
mean midnight ending the day on 
which Congress has declared or shall 
declare war. and the words “end of 
the war” the date of ratification of the 
treaty of peace or the date proclaimed 
by the President (Sec. 2). 

TRANSACTIONS IN VIOLA- 


. are assigned a vital role in this important measure”’ 


TION OF THE ACT AND PER- 
FORMANCE OF CONTRACTS. 
Transactions in violations of the Act 
such as the transfer, payment or loan 
of money or other property are not 
valid, and an assignment, indorsement 
or delivery of a note or other obligation 
for account of an enemy does not give 
any right or remedy against the debtor 
unless made under license (Sec. 7b). 

Any contract entered into prior to 
the beginning of the war with an 
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enemy or ally of enemy which provides 
for the delivery of anything produced, 
mined or manufactured in the United 
States may be abrogated by serving 
thirty days’ notice upon the Alien 
Property Custodian (Sec. 8b). 

A person holding a mortgage or lien 
of an enemy or ally of enemy which 
provides for termination upon notice 
may after default dispose of the prop- 
erty by a notice made on the Alien 
Property Custodian (Sec. 8a). 

THE ALIEN PROPERTY CUS- 
TODIAN. The President is authorized 
under Section 6 to appoint an Alien 
Property Custodian and to require 
that any money or other property, 
patents, copyrights, etc., in which an 
enemy or ally of enemy has an interest 
be transferred to the Custodian (Sec. 
7c). If not required to transfer prop- 
erty, any person who is obligated to 
pay to an enemy or holding enemy 
property may, at his option and with 
the consent of the Government, pay 
or deliver to the Alien Property Custo- 
dian the money or property to his dis- 
charge (Sec. 7d). 

The President may require that a 
report be filed of any enemy property. 
Moreover, any corporation or associ- 
ation within the United States issuing 
shares or certificates may be required 
to transmit to the Custodian a list of 
officers, directors or stockholders known 
to be enemy aliens (Sec. 7a). 

By an amendment to Section 5b of 
the Act approved December 18, 1941, 
the President was given the broad 
power to seize, administer and liqui- 

See THE ENEMY ACT—Page 39 


New Act contains amendments to Trading With The Enemy Act 








First War Powers Act, 1941 


[Pusiic Law 354—777TH Coneress] 
[CuapTER 593—I1sT Szssi0n] 
fH. R. 6233] - 
_. AN AGT 
To expedite the prosecution of the war effort. 


Be it enacted by the Senate and House of Representatives of the 
United States of America in Congress yssembled, 


TITLE I—COORDINATION OF EXECUTIVE BUREAUS IN 
THE INTEREST OF THE MORE EFFICIENT CONCEN- 
TRATION OF THE GOVERNMENT 


Section 1. That for the national security and defense, for the suc- 
cessful prosecution of the war, for the support and. maintenance of 
the Army and Navy, for the better utilization of resources and indus- 
tries, and for the more effective exercise and, more efficient adminis- 
tration by the President of his powers as Commander in Chief of 
the Army and Navy, the President is hereby authorized to make such 
redistribution of functions among executive agencies as he may deem 
nepeasar yy ineluding any functions, duties, and powers hitherto by 
law conferred upon any executive 2 heal ap commission, bureau, . 
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IVE minutes after the Ferndale 
P National opened one February 

morning its interior suddenly lit up 
like a Persian dawn. A Miss Susanna 
Lockhart had entered. The faint per- 
fume of English violets crept slyly up 
Cashier John Atwood’s nose at the 
paying wicket. The newcomer trapped 
John’s attention with two devastating 
brown eyes. John stood motionless 
under the spell which appeared sterling 
but was found afterward, unfortu- 
nately, to be only plated. 

“Is this Mr. Atwood?” the vision 
queried. 

John bowed reverently. 

‘“‘My aunt, Mrs. Julia Hooper, said 
you would cash this. You may call 
her up if you wish.” Miss Susanna 
slid a note daintily over the counter. 

While John examined it with slow 
wonder Miss Susanna went on to 
explain: “I am leaving at once for 
California. Mrs. Hooper’s sister who 
lives there has been stricken in a last 
illness.” 

“If you will excuse me a second, 
madam,” said John in quiet sympathy. 

A moment later John bent over 
Director Clutchbill in the directors’ 
room, and laid on the scratched table 
a note on demand, drawn for $1,000 
and signed with the unmistakable 
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Mr. CLUTCHBILL 


Gets on Lhin Ice 


By 
FRED COPELAND 


A feminine charmer invades the Ferndale National and 
stages a blitzkrieg raid that nets her a cool $1,000, 
with a fake note as her weapon. 
she almost makes a clean get-away after the surprise 
attack, but Director Clutchbill 


signature of one of the bank’s soundest 
and oldest customers, Mrs. Julia Hooper. 

“Great heavens! What’s Julia up 
to?” Mr. Clutchbill’s mouth opened 
with shocked surprise. 

“The young lady who brought it in 
says she’s Julia’s niece, that there’s 
sickness in the family and she has to 
go to California. Looks all regular. 
It’s Julia’s signature all right, isn’t it?” 

Mr. Clutchbill pulled down firmly 
on his grey goatee and squinted. 
‘Looks like it.” 

“She says we can call Julia up if we 
want to.” 


The newcomer trapped Cashier Atwood’s attention with two devastating brown eyes 
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With her accomplice 


remains on the alert 


“Better do it,” nodded Mr. Clutch- 
bill. 

“Hello!” said John, after untangling 
the telephone. “You, Mrs. Hooper? 
This note . . . eh, of course we don’t 
know the young lady —it’s all right?” 

“Of course it is!’ squalled a frantic 
female voice. ‘You going to take it, 
or aren’t you?” 

“Yes, certainly, Mrs. Hooper.” 

“It was her?” asked Mr. Clutch- 
bill. 

“It certainly sounded 
Hooper,” grinned John. 
as usual.” 

“Well, hm/’f, looks all regular and 
she’s perfectly good for it. Better 
have the young woman endorse il. 
though. We don’t want Julia to claim 
we never gave it to her. Confound 
this banking; it’s like playing checkers 
in the dark. I wonder what makes me 
feel there’s something queer about this 
note?”’ 

Out in the main banking room John 
handed out $1,000 in 20’s to Miss 
Susanna, received a charming smile 
that nearly dislocated his brain, and 
then stood in silent admiration until 
Miss Susanna’s dainty gloved hand 
left the outer door latch. 

It was not over ten minutes later 
that the telephone let go with 4 
frenzied screech. 

Willie Dexter, the teller, made 4 
sidewise swipe at the instrument. 

“Heh?” gulped Willie, rearing back 
under a sudden blast from the phone. 
“You’ve been tied and gagged Mrs. 
Hooper! Let me get...” 
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Sand lit out. 






John reached over Willie’s shoulder 
and snatched the telephone. 

“Mrs. Hooper...” began John. 

“T’ve been gagged, I tell you. Some- 
thing awful has happened. Two 
women . . . they got in here to sell 
something . . . copied my name on a 
note. One stayed here. I heard her 
answer the phone, claiming it was all 
right. Stop ’em! They’ve both gone! 
I’ve just broke loose!”’ 

“That young woman!’ yelled John 
pushing the phone away. “It was a 
fake note!”’ 

Mr. Clutchbill’s goatee was now 
quivering in the directors’ room door- 
way. “I knew it! I knew it! Con- 
found it!’ he shouted, then came 
tearing through the corridor to the 
main banking room. ‘‘Did that woman 
come in a car?”’ 

“Yes, sir,” piped up Willie Dexter. 
“It was a grey coach with a New York 
number.” 

“She’s gathered in her accomplice 
If this isn’t a clean get- 
away my name’s Amelia. Call up the 
state police and put in the alarm. 


Call up Julia’s house, learn what the 


other woman looked like. I’m lighting 


) out for Cal Bannister’s to take the trail 
with his car,” 


[N all the times Director Clutchbill 

had hurried to Cal Bannister’s for 
jhelp, he had never come with greater 
)SPeed than on this morning. Cal was 
beside the woodshed fighting with his 
‘ar in the frosty air, the engine 
)Wheezing and hiccoughing. 





A gasp came out of Mr. Clutchbill’s throat. 


Mr. Clutchbill dove through the 
cloud of white gas smoke and poked 
his head through the car’s open door. 

“Cal! I want you! I’m after a 
couple of women bandits!’ 

““Women ban - dits!”” Cal’s face was 
hanging out of the gas fog regarding 
Mr. Clutchbill with raised eyebrows. 

“They’ve got away. Lifted one 
thousand right out of the bank not a 
half hour ago. Come!’ 

A few minutes later Mr. Bannister’s 
car slid eight feet and bumped the curb 
in front of the bank. Mr. Clutchbill 
flew out with revolving legs, spraddled 
over the sidewalk and burst through 
the bank door. 

“Strike any scent yet?” he shouted. 

“Nothing certain,” replied John 
through the grille slats. ‘“‘We learned 
a grey car has just gone through 
Northburg, but it had two men wear- 
ing derbies.” 

“Good land! That’s them! Both 
have stuck on derbies for disguise.” 
Mr. Clutchbill ducked out of the door. 

“North!” yelped the old director 
scrambling into the car beside Cal. 
“They had a New York license plate 
and they’ll be strainin’ to get out of 
Vermont. Probably try to cross the 
lake on the ice tonight at Rutling- 
ton. I’ve raised the state police, so 
the pair will have to take cover during 
daylight the first chance they get. 
Wonder where it’ll be. Better shoot 
for Rutlington; it’s the only place with 
a marked road across the lake.” 

At three villages and one filling sta- 
tion Cal and Mr. Clutchbill learned of 


There ahead was a great lane of open water 





a grey coach going through carrying 
two fur-coated men in derbies. At 
Rutlington Mr. Clutchbill rushed into 
the police station. He learned they’d 
got word and had two local police cars 
scouring the city, but had found no 
sign of a grey car carrying two men in 
derbies. 


FOR two hours Mr. Clutchbill and 

Cal hunted the ten long streets that 
rose from the lake front. On both 
thoroughfares and side streets they 
investigated every grey car even 
though each had a Vermont license. 
When noon came they had called at 
all the principal garages and again at 
the police station. It looked like a 
clean get-away. 

*‘No cars been seen crossing the ice 
of the lake?” asked Mr. Clutchbill of 
the head cop. 

‘“‘We’ve had a man watching the 
lake with a glass ever since we got 
word. No car’s crossed. There’s a 
car or two amongst the fishing shanties 
at the south end of the breakwater but 
there always is. They wouldn’t hang 
around out there in clean sight.” 

“Um-m,” said Mr. Clutchbill back- 
ing out of the door, but there was a new 
gleam in his eye. 

“Cal, you drive right down to the 
lake. We can run out on the ice at 
the foot of Water Street. I’ve got a 
scent.” 

In a few moments Cal’s car dipped 
down a slight grade out of a street 
mouth and rolled smoothly out along 

See MR. CLUTCHBILL—Page 34 
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By JAMES MONTAGNES 


New Canadian War Loan 
In February 


Canada’s fourth war loan is an- 
nounced for February, with a goal of 
$500,000,000. In the current fiscal 
year, ending March 31, Canada is 
meeting about 75 per cent of its own 
war and civil costs out of taxation. In 
addition to these purely Canadian 
outlays the Dominion is financing 
Britain’s bills to the extent of about 
$900,000,000. This means that while 
the Dominion has to secure $500,000,- 
000 from sources other than taxation 
to meet its own costs, the amount to 
be obtained is increased to $1,400,000,- 
000 in order to cover the service 
rendered Britain. 

The first war loan for $200,000,000 
was made in January, 1940. In 
September that year a second war 
loan was launched for $300,000,000. 
Last June a Victory Loan provided 
over $710,000,000. As a permanent 
loan effort, war saving certificates 
have been sold on a pledged monthly 
basis, which has brought in consider- 
able sums, the goal last year being 
$120,000,000. The new war loan this 
month will bring more money from 
savings accounts, which according to 
annual bank reports are larger than 
ever despite the active public partici- 
pation in the 1941 Victory Loan. 
Announcement of the current war 
loan was made early in December to 
allow public budgeting for the pur- 
chase of these new war bonds. 

It is of interest to note that the 
National War Finance Committee of 
the Department of Finance on Decem- 
ber 15, 1941, published a large pictorial 
advertisement throughout Canada ad- 
vising the 968,000 subscribers to the 
1941 Victory Loan that the first half- 
yearly interest payment was due that 
day. The copy urged Canadians to 
clip their coupons immediately, and if 
possible to reinvest the interest in war 
saving certificates or more war bonds. 


° ® 


Banks Confronted With 
Supply Shortages 


Bank stationery departments in 
Canada have started to feel shortages 
in materials they supply to branches 
throughout the Dominion. Increasing 
shortages of raw materials, not only of 
metals, but of textiles, and a good many 
other articles are in sight, according to 
R. M. Woollatt, manager of the 
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Calling attention to first Victory Loan 
interest payment 


stationery department of the Royal 
Bank of Canada, who supplies from his 
offices at the bank’s head office in 
Montreal a total of 700 branches 
throughout Canada, Newfoundland, 
British West Indies, Central and 
South America. 

Mr. Woollatt cited orders placed in 
Canada which were three months over- 
due with no promise of delivery. While 
paper is not yet fully rationed, it is a 
likely eventuality. Stocks at year- 
end were very low or non-existent and 
deliveries of orders placed now are 
grudgingly promised in six months 
time. In case of rationing, Mr. Wool- 
latt predicts that green desk blotters 
will be next to impossible to obtain. 
Chlorine, used to make letter paper 
white, is now a vital war commodity 
and less of it is being allotted to the 
paper mills for bleaching purposes. 
Letter paper may in the future look a 
bit dirty, due to the chlorine shortage. 

To save on stationery supplies, Mr. 
Woollatt suggests that minor errors in 
letters or forms be erased and cor- 
rected, rather than have the letter or 
form destroyed and rewritten. Cor- 
rect sizes of envelopes should be used 









so as not to use a large envelope for 
small letter or return form, thus saving 
on paper and frequently on postage 
besides. Life of carbon paper can be 
lengthened by simply turning it 
around. Where feasible, Mr. Woollatt 
suggests emptying transfer binders 
into storage binders, thus releasing the 
former for further use. In some offices 
it may be possible to do away with 
transfer binders entirely, in which case 
the head office stationery department 
should receive them for use in other 
branch offices. Loose leaf binders, 
wooden card cabinets, check, charac- 
ter and signature card files can be 
repaired if worn or not in good shape. 
Repairs will lengthen the life of this 
equipment for years if need be, Mr. 
Woollatt declares. 

Conservation of dyes and chemicals 
may restrict the use of red in type- 
writer and other ribbons. All-black 
ribbons, more economical in use, may 
become standard. Typewriter ribbon 
spools should be returned to the sta- 
tionery department which has a sale for 
them, or turned over to the local salvage 
committee, as should old copying 
presses and used paper cartons, states 
Mr. Woollatt. For some time the 
bank has had to reduce orders for pen 
points requisitioned by the branches. 
“Wiping pen points at the end of the 
day will make them last longer now 
that this needed article is so scarce,” 
Mr. Woollatt points out. “Pins and 
paper clips should be collected as wire 
is now a rationed war commodity. 
Glass sponge cups are so scarce the 
bank does not know where the next 
supply is to come from. Every item ol 
sundry stationery containing metal 
will undoubtedly be scarce in the near 
future, so that new card or filing cabi- 
nets should not be ordered unless 
absolutely necessary.” Restrictions 
have been placed on the manufacture 
of metal furniture, with certain items 
to be eliminated for the duration of 
the war. 

Conservation of stationery supplies 
is a vital need, not only to aid in cul 
tailing bank operating expenses, bul 
to help in the conservation of materials 
needed in the war effort. 


* e e 


Further Installment Buying 
Restrictions 


Additional restrictions on consume 
credit buying, affecting installment 
See CANADIAN BANKING—Page 37 
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The CLEARING HOUSE of PICTURES 


J. P. MORGAN 


J. FRANK DRAKE... Mr. Drake, 
president of the Gulf Oil Corporation and chief 
executive of many affiliated companies, was 
elected to the board of directors of The Chase 
National Bank of the City of New York, at the 
annual meeting. Carl J. Schmidlapp, a vice- 
president of the bank, was also named to the 
board. All former directors were re-elected except 
Vincent Astor, who asked to be excused since he 
ison active duty as a Commander in the United 
States Naval Reserve. 


W. ROSS McCAIN... President and 
director of Aetna Insurance Company of Hart- 
ford, Mr. McCain was recently elected a director 
of the Chemical Bank & Trust Company of New 
York. He is also a trustee of the Mechanics Sav- 
ings Bank, Hartford, and a director of the First 
National Bank of Hartford. In addition, he heads 
anumber of fire and casualty insurance companies 
and is a director of the Connecticut Mutual Life 
Insurance Company. 


HENRY H. SANGER 








J. FRANK 






































ipplies 
in cul- 
s, but 
terials 


nsumer 
4||ment 
37 


CHARLES T. FISHER, JR. 





GERALD S. NOLLEN 


















































J. P. MORGAN ... The 50th anniver- 
sary of the date on which he became a partner in 
the famous banking house which bears his name 
was reached on January 1 by Mr. Morgan. He 
first became a full-fledged partner of the firm, 
then Morgan, Drexel & Co., in 1892 shortly after 
his 25th birthday. Mr. Morgan is now head of 
J. P. Morgan & Co., Incorporated, the state- 
chartered bank that on April 1, 1940, succeeded 
the J. P. Morgan & Co. partnership. 


HENRY H. SANGER... Upon his com- 
pletion of 50 years in banking, this well-known 
president of The Manufacturers National Bank of 
Detroit was honored by fellow officers who pre- 
sented him with a portrait in oils of himself. The 
presentation was made by Vice-Presidents Ben- 
jamin G. Vernor and Samuel R. Kingston, who 
previously had formed a “Fifty Years in Banking 
Club” and thereafter initiated Mr. Sanger into 
this exclusive society. 





DRAKE 


W. ROSS McCAIN 







CHARLES T. FISHER, JR... . Mr. Fisher 
has been given a war emergency leave of absence 
as president of the National Bank of Detroit to 
serve on the board of directors of the Reconstruc- 
tion Finance Corporation. He will retain the 
presidency of the bank, according to Walter S. 
McLucas, chairman of the board. Mr. Fisher 
previously served as RFC director in 1935-1936, 
before becoming state banking commissioner for 
Michigan. He has been president of the National 
Bank of Detroit since January, 1938. 


GERALD S. NOLLEN... Mr. Nollen, 
president of the Bankers Life Company, Des 
Moines, Iowa, has been elected chairman of the 
board of directors of the Institute of Life Insur- 
ance. He is widely recognized as one of the out- 
standing life insurance executives, having served 
as president of both the Association of Life Insur- 
ance Presidents and the American Life Convention. 














New Booklets 


When the Defense Boom Ends 
. . » The Research Advisory Service, 
maintained by a group of banks 
throughout the country to aid business 
and industry, has compiled this ex- 
tremely interesting survey of industry 
plans that are being laid for the post- 
war period. Leading manufacturers. 
economists and management engineers 
were asked what in their opinion should 
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THE BOOKLET COUNTER 


The booklets listed here are offered 
without charge or obligation. 
Simply address requests on bank 
or company letterhead to 


The Editor 
The Burroughs Clearing House 
Second and Burroughs Avenues, 
Detroit, Michigan 
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be done to keep up sales volume after 
the current defense market ceases to 
exist, and their replies are reproduced 
in a 23-page brochure. Financial execu- 
tives are naturally concerned with the 
problem of cushioning the post-war 
readjustment of American industry, 
and the varied trends of thought ex- 
pressed in the survey reveal that a 
great deal of consideration is being 
given to the subject. 

Particularly notable and impressive 
is the clear recognition of the impor- 
tance of industrial research. 


How to Build Houses Fast... 
Anyone interested in the financing or 
building of homes will be keenly inter- 
ested in this booklet which depicts 
what is now being accomplished in the 
way of prefabricated housing. 

It has been predicted that this war 
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. . . potentials of prefabrication 





will do for prefabrication what World 
War I did for the airplane industry, 
and the strides made by prefabricators 
during the past year tend to bear this 
out. What was once a small group of 
experimenters has suddenly become a 
sizeable industry, working on tens of 
thousands of homes and other buildings 
needed for defense areas. Many new 


companies have entered the field 
many new prefabrication techniques 
have been evolved, and these develop. 
ments will inevitably affect the entire 
home building industry. This bookle| 
will help lending institutions to gauge 
the potentials of prefabrication, and to 
study such construction methods from 
the standpoint of eligibility for mort- 
gage loans. 

The booklet describes and illustrates 
prefabrication methods in detail, and 
cites a number of specific advantages 
over conventional methods of home 
construction. There is also a section 
citing individual firms throughout thef 
country that are engaged in prefabrica-f 
tion work, giving information as tof 
their capacity per month, specialf 
techniques, etc., and illustrating pref 
fabricated homes erected by thesef 
concerns. 
















Financing the Modern Way... 
A new, larger and more comprehensive 
edition of a booklet on field warehous- 
ing that has been used virtually as a 
text book in many commercial courses 
studying the practical aspects of 
finance. 

The enlarged edition contains 42 
pages of information, plus more than} 
35 illustrations. It includes basic data} 
on what field warehousing is, how it) 
operates, its advantages to bankers and} 
producers, under what conditions it can 
be used, what industries it is best} 
suited for, etc. § 

The booklet is also designed to serve} 
as a pocket-size reference source for}, T 


vacniles. 


specific data on the subject of field)) a b 
warehousing. Thus it cites court de}) wot 
cisions covering the validity of fieldf} deb 


warehousing, includes the complete} for 
text of the Uniform Warehouse Re} whi 
ceipts Act, lists the states where thej sol 
Act has been approved, and gives the} was 


various state regulations covering legal} for 
limits on loans when secured by ware. 7 


house receipts. ask 
whi 

. ° tha 

Still Timely No 

What Price Giving?..A handy an; 
tabular guide to tax computation, arg 


which enables the reader to find, at 4 ) wa 
glance, the amount by which his estate}} he 





tax and income tax will be reduced asf ha 
the result of a donation or gift of 2p sel 
portion of his property. ‘ 
| Co 

Securing Personal Loans ..-f du 


This brochure cites nine specific a¢-f of 
vantages which credit life insuranceh is | 
presents to a bank’s personal loan def en 
partment, relates how the plan opel'f co! 
ates, and describes the two maj0lf | 
types of coverage. ag 
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Court Decisions ... 


Is bank obligated to sell collateral at request of pledgor? . .. Danger 
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in acquiring contract along with note ... Payee sues to recover from a 


bank that cashed forged check... When is an illegal note enforceable? 


Must Bank Sell Collateral? 


The collateral securities pledged by 
a borrower to a Pennsylvania bank 
would have brought enough to pay the 
debt and interest and leave a surplus 
for the debtor, if they had been sold 
when the market was high. The bank 
sold them later on, when the market 
was much lower, and sued the borrower 
for the balance owing on his notes. 

The borrower contended that he had 
asked the bank to sell the securities 
while the market was still high and 
that the bank had agreed to do so. 
Not only did he not owe the bank 
anything in these circumstances, he 
argued, but on the contrary the bank 
was liable to him for the surplus which 
he would have received if the securities 
had been sold when the bank agreed to 
sell them. 

“A pledgee bank,” ruled the Supreme 
Court of Pennsylvania, “is under no 
duty to sell collateral at the request 
of the pledgor; the latter’s obligation 


| is to pay the indebtedness and thereby 
an def 


| oper 
majolp 


entitle himself to a return of the 
collateral.” 


But what about the bank’s oral 


| agreement to sell the pledged securi- 


By 


CHARLES R. 
ROSENBERG, Jr. 


Member of the Bar of Pennsylvania and of the 
District of Columbia 


ties alt the “right’’ time as requested 
by the borrower? 

“The notes,” continued the court, 
“covered the terms under which the 
collateral was pledged and defined the 
rights of the pledgee bank with respect 
thereto, and such provisions cannot be 
modified or added to by alleged oral 
understandings unless there is proof of 
fraud, accident or mistake. 

“Further, a promise by the bank to 
sell the collateral at the request of the 
borrower, which it was _ theretofore 
under no obligation to do, would be un- 
enforceable for want of consideration.” 

The borrower, it appeared, had 
learned that the bank was still holding 
the securities unsold after the time 
allegedly agreed upon for their sale. 
Nevertheless, he thereafter paid inter- 
est on the loan. 


Of the legal effect of this interest 
payment the court said: 

“‘Had he intended to repudiate the 
breach of the bank’s alleged agree- 
ment, he would not then have re- 
garded himself as indebted either for 
interest or principal, but, on the con- 
trary, as entitled to the surplus he is 
now claiming; by the payment of 
interest he was performing an un- 
equivocal act of affirmance by which 
he is now concluded.” (National Bank 
of Fayette County vs. Valentich, 22 
Atlantic Reporter. Second Series, 724.) 


e e e 


Take Note, But Not Contract! 


Manufacturers, dealers, contractors 
and other business men frequently 
finance their operations by discounting 
with banks the notes which they have 
received from customers in connection 
with purchase and other contracts. 
Ordinarily, the bank may enforce the 
note against the maker as a holder in 
due course. 

But not always! A Maryland court 
has recently pointed out that if, along 


See COURT DECISIONS—Page 40 
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Plans for Emergency Records 


(CONTINUED FROM PAGE 18) 


filed in the vault immediately upon receipt, and 
should be removed only when necessary for the 
transaction of business. Daily transaction tickets 
should be filed promptly in the vault. 


For Complete Records 


1. Because of the large volume of records to 
which reference is made only infrequently, it is sug- 
gested that only duplicate copies of records of income 
cash and principal cash be maintained outside the 
bank. Typewritten description may be eliminated 
from these records. All other records can be recon- 
structed if necessity develops as outlined below. 


For Reconstruction of Records 


1. A list of all assets and liabilities of each trust 
and a digest of the trust agreement or will should be 
prepared and filed outside the bank. 

2. A duplicate of the posting journal should be 
filed daily outside the bank. If desired, extra copies 
of entry tickets can be prepared and also filed outside 


the bank. 
General Ledger 


Transaction tickets and other media used in post- 
ing the general ledger and general ledger subsidiary 


accounts, not elsewhere referred to, should be filed 
promptly in the vault. 


For Complete Records 


1. A duplicate set of records should be main- 
tained at a place removed from the bank. 


For Reconstruction of Records 


1. A copy of the daily statement should be filed 
outside the bank. Periodically a trial balance of all 
general ledger subsidiary accounts whose detail 
balances are not shown on the daily statement 
should be filed outside the bank. 


2. A copy of daily posting journals should be 
filed outside the bank. 


Other Records 


Consideration should also be given to the records 
of departments not covered in the foregoing. These 
would include credit, collection, exchange, install- 
ment loan, auditing, business extension, personnel, 
purchasing, mortgage loan, property owned, foreign, 
investment, safe deposit, safe-keeping, and others, 
depending upon the individual bank. 


en 























DEFENSE AREA BANKING 


(CONTINUED FROM PAGE 15) 


This is part of the general transition 
from a peace to a war economy. 
Eventually the pressing need for 
expansion in this, as in other lines, will 
be met. 

Again, defense business has called 
for an extension of working hours, to 
give defense employees facilities for 
cashing checks and doing bank busi- 
ness when they are able to get to the 
banks. The defense plants work three 
shifts, and employees need bank serv- 
ice at early as well as late hours. 

Then, at the very time when banks 
have need of more employees, defense 
plants have been seeking clerks, ac- 
countants, typists and other office 
workers. It is not mechanics alone 
who build airplanes and ships. Help 
has been sought in distant states, and 
many bank employees have been 
attracted by defense jobs. 

So, finding and training new em- 
ployees has been a problem, but with 
its bright side for the newcomers as 
well as the banks. 

Banks have learned to “sell’’ bank 
careers to young men and women, often 


coming straight from school into their 
first jobs, despite the attractions of 
defense jobs at higher pay, and the 
selling basis is about as follows: 

Everybody feels that defense em- 
ployment is temporary. As defense 
workers themselves say, “There will 
be a bust,” meaning that with peace, 
many employees will be laid off. 
Banking offers stability to competent 
people. 


MANY defense jobs, clerical as well as 
mechanical, aresimple tasks, quickly 
taught the new employee. Many of 
the defense workers have prepared 
themselves by taking courses in train- 
ing schools but these do not qualify for 
positions elsewhere in normal times. 
Defense workers in mechanical depart- 
ments are well aware of this, and 
hundreds of them study nights to fit 
themselves for broader jobs when 
defense work ends. Bank training is 
broad, and for those who qualify, and 
persevere, promotion is a factor. 
In fact, the young man or woman 
who comes out of school, and goes to 
work in one of the busy defense town 


branches, growing familiar with thef 
clerical work, and then meeting the 


customers, has excellent opportunities 
to learn banking fundamentals fast. 
It has long been an axiom in banking 
that the fellow who works in a country 
bank, and takes part in all kinds o! 
operations, has wider opportunities 
for learning than he would in a big 


city bank. How true this may be, sf 


open to argument. But if it is true, 
then defense banking practically gives 


country bank experience, because it F 
embraces every form of service and f 


transaction. 
Some idea of opportunities is shown 


in the North Long Beach branch f 


described at the outset of this article. 
Two years ago, all the business there 
was taken care of by nine people. The 


new building opened with twenty-one F 


in September, and already more have 
been added. ' 
This branch is notable also for its 


mortgage business, for on a 400-acte & 


tract near by the new community 4 
Lakewood Village is arising, with 
initial program of 2,500 moderate-cos! 
homes, to be built over a period of two 
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Cardineers Mounted on Raised 





OFFERS YOU THESE 5 
IMPORTANT ADVANTAGES 


1 Portability— move it anywhere 


2 Space saving—occupies less 
than 3 square feet 


3 Time saving—speeds up the 
work 


4 Permits easy addition of records 


| Offers lowest cost per record. 





Platform Bring Cards to Counter Height 


Easier access to signature 
cards by all tellers results 
in better Customer-Service 


The experience of the Girard Trust Co. in replacing signature 
card drawer files with DIEBOLD CARDINEERS dramatically 
illustrates the advantages of these modern rotary files. 


Approximately 27,000 of this bank’s current 5” x 3” signature 
cards for commercial and savings accounts were punched and 
transferred to the 5 Cardineers shown above. In addition to 
eliminating unsightly card files, this move opened up view 
to interior. Valuable floor space was saved. Less time and 
effort is now needed to find, add, or remove cards. 


To increase efficiency, save man-hours and cut costs, investi- 


gate Cardineer. Write us today, without obligation. 


DIEBOLD SAFE & LOCK CO. e CANTON, OHIO 


Branches in: New York, Boston, Philadelphia, Washington, Pittsburgh, 
Detroit, Cleveland, Chicago, St. Paul 


* NATIONAL BANK VAULT INSPECTION SERVICE x 
METROPOLITAN AREAS IMMEDIATELY... ANYWHERE IN 24 HOURS 


1P- 
RECORD SYSTEMS EQU 

. MENT, SAFES, MONEY 
s CHESTS, BANK VAULTS. 

| EXPERT REPAIR SERVICE 
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| FOREIGN 
TRADE 


CANADA 


Branches from Coast to Coast 
and in all larger centres. 


WEST INDIES 
In Jamaica, Cuba, Puerto Rico 
and Dominican Republic. 


Also in 


NEWFOUNDLAND 
LONDON, ENGLAND 


and correspondents throughout 
the world 





Well equipped to provide Letter 
of Credit, Collection and other 
services to exporters and im- 
porters. Enquiries are Invited. 


The BANK of 
NOVA SCOTIA 


New York 
5 Court St. Toronto,Canada 49Wall St. 


Boston General Office 
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BANKERS BOX COMPANY 


CHICAGO, ILL. 


536 S. CLARK STREET - 
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or more years, at the rate of $150,000 
in house-and-land value every week! 
Which means a market for that much 
mortgage financing weekly. This is 
regarded as the largest defense hous- 
ing project in the country, to date, and 
up to the present time the North Long 
Beach branch has made several hun- 
dred home loans. In addition, there is 
a residence section called San Antonio 
Heights, in the same neighborhood, 
where the branch handles even more 
home financing. 


ORTGAGES make us all think of 

priorities, and bank men out here 
are often asked whether they insist 
upon the home builder having all his 
materials in hand before making the 
loan. 

The Los Angeles area is practically 
all under defense priorities, but tempo- 
rary shortages of material have de- 
veloped in individual cases. Banks 
do very little home financing with 
individual defense workers who plan 
and build their own homes. These 
building projects are all handled by 
large operators and contractors, who 
build houses by the hundred, and sell 
them to the defense worker. So it is 
necessary chiefly to make sure that the 
big operator has made provision for 
his essential materials before financing 
him, and that the mortgage on the 
individual purchase of a home is not 
complicated by shortages of materials 
or priorities. 

In this area there has been a tremen- 
dous increase of new residents, with 
several hundred thousand new families 
to be housed, and perhaps a million 
more people added to the population 
of California by defense work. The 
newcomer, looking for a place to live, 
finds that he can buy a small house for 
as little as $2,500. The mortgage pay- 
ments are no more than rent. He 
says, “I will buy a home, and if this 
job ends, will figure I’ve just been 
paying rent. If the job lasts, or I stay 
here anyway, I’ll have a home to show 
for my money.” 


How long defense work will last, or 
what will happen if it suddenly stops, 
is a question hotly debated. 

The gloomiest view is, that if all 
these young people become jobless, 
they will leave thousands of empty 
houses in Southern California. 

The view of a number of bank men 
is more cheerful. Most of these people 
want to stay, the defense industries 
will be transformed to normal indus- 
tries, there will be many shortages to 
make up when peace comes, and the 
whole pattern of life will be on a 
broader basis. 

There will be problems, to be sure, 
but in the past, despite temporary set- 
backs, this region has always gone 
ahead, and permanently kept its 


prosperity growth. After the last war [ 


even before there was a let-down jp 


activity, the oil industry expanded, 


| 


new factories sprung up to make ojjf 
equipment, the section came in for its} 


first industrial growth, and such empty 
houses as were left soon filled again, 
In the early 1920’s we had the largest 
building activity ever experienced, 
until the present one. 

Direct business with defense workers 
is large, and yet not the largest part, 
of defense banking. 


Before the employer writes the pay f 
checks, he must be financed, and along} 


with the big names, Douglas, Lock. 
heed, Northrup, North American, Vul- 
tee and Consolidated, in defense em. 
ployment, there are hundreds of smaller 
names that mean bank business. 

Aircraft factories need parts made 
by outside concerns. During the past 
two years, the aircraft parts industry 
has grown from practically nothing to 
a list of over 400 concerns making 
products bought by the aircraft manv- 
facturers. Their products range all 
the way from fine special equipment 
for planes, made with great precision, 
by manufacturers holding patents, to 
innumerable parts that are made by 
manufacturers who were in the oil 
equipment, electrical appliance, heater, 
sheet metal, rubber and other indus- 
tries. Loans for equipment and other 
growth range all the way from several 
hundred thousand dollars down to a 
few thousand dollars. 


HE total runs into hundreds of mil- 

lions, yet this kind of financing has 
only begun, and its variety and prob- 
lems are of greater interest than its 
aggregate of dollars. More and more 
manufacturers must transform their 
production from peace to war, and to 
do this they need assistance from bank 
people intimately acquainted with their 
business, and able to aid in organizing 
the change-over. 

Again, there is the retail and whole- 
sale activity created by the spending 
of defense checks. Also, the military 
phases of defense banking, which 
begins with the construction workers 
assembled to build new camps and 
posts, and continues when men in the 
service are mobilized, and will con- 


tinue until sanity comes to the world F 


once more. 


In following the developments o f 


war-time banking in this area, this 
writer has discovered more than once 


eh oe 


vhs eon 


Bass testy 5s 





that the banks stand ready to meel f 


the various problems of today as they 


have met other problems before. The F 


problem of the service charge if 


depression days is an example. 


And by the same token, it is apparent 


that in meeting the problems of today F 


they are laying the foundations for the 
banking of tomorrow, and mastering 
its technique. 
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MAKE EVERY PAY-DAY.. 





A WAR MESSAGE 


to 


ALL EMPLOYERS 


* From the United States Treasury Department *« 


Winn1nc Tus War is going to take the mightiest effort 
America has ever made—in men, in materials, and in 
money! Every dollar, every dime that is not urgently 
needed for the civilian necessities of food, clothing, and 
shelter, must, if we are to secure final Victory, be put into 
the war effort. 


An important part of the billions required to produce 
the planes, tanks, ships, and guns our Army and Navy 
need must come from the sale of Defense Bonds. Only 
by regular, week by week, pay-day by pay-day invest- 
ment of the American people can this be done. 

This is the American way to win. This is the way to 
preserve our democratic way of life. 


Facing these facts, your Government needs, urgently, 
your cooperation with your employees in immediately 
enrolling them in a 


PAY-ROLL SAVINGS PLAN 


The Pay-Roll Savings Plan is simple and efficient. 
It provides, simply, for regular purchases by your em- 
ployees of United States Defense Bonds through system- 
atic—yet voluntary—pay-roll allotments. All you do is 
hold the total funds collected from these pay-roll allot- 
ments in a separate account and deliver a Defense Bond 
to the employee each time his allotments accumulate to 
an amount sufficient to purchase a Bond. 


The Pay-Roll Savings Plan has the approval of the 
American Federation of Labor, the Congress for Indus- 
trial Organization, and the Railroad Brotherhoods. It is 
now in effect in several thousand companies varying in 
number of employees from 3 to over 10,000. 


In sending the coupon below, you are under no obliga- 
tion, other than your own interest in the future of your 
country, to install the Plan after you have given it your 





-BOND DAY! 


consideration. You will receive—1, a booklet describing 
how the Plan works; 2, samples of free literature fur- 
nished to companies installing the Plan; 3, a sample 
employee Pay-Roll Savings authorization card; and 4, 
the name of your State Defense Bond administrator who 
can supply experienced aid in setting up the Plan. 


To get full facts, send the coupon below 
—today! Or write, Treasury Department, Sec- 
tion B, 709 Twelfth St., NW., Washington, D. C. 


HOW THE PAY-ROLL SAVINGS 
PLAN HELPS YOUR COUNTRY 


It provides immediate cash now to produce the finest, 
deadliest fighting equipment an Army and Navy ever 
needed to win. 


It gives every American wage earner the opportunity for 
financial participation in National Defense. 


By storing up wages, it will reduce the current demand 
for consumer goods while they are scarce, thus retarding 
inflation. 


It reduces the percentage of Defense financing that must 
be placed with banks, thus putting our emergency financ- 
ing on a sounder basis. 


It buildsa reserve buying power for the post-war purchase 
of civilian goods to keep our factories running after the 
war 


It helps your employees provide for their future. 
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U.S. Defense BONDS « STAMPS 


In writing to advertisers please mention The Burroughs Clearing House 
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NATIONAL BANK 
OF DETROIT 


Complete Banking and Trust Service 


Statement of Condition December 31, 1941 


RESOURCES 
Cash on Hand and Due from Other 
Banks... 


United States Government Obligations, 
direct or fully guaranteed 


Other Securities. ........ 
Stock in Federal Reserve Bank. . . 
Loans: 
Loans and Discounts . . . $ 84,381,368.15 
16,702,892.31 


73,810.01 


Real Estate Mortgages 
Overdrafts . 





Branch Buildings and Leasehold Im- 
provements. ... . 


Other Real Estate 


Accrued Income Receivable—Net 


Prepaid Expense 


Customers’ Liability Account of 
Acceptances and Letters of Credit 


TOTAL RESOURCES 


LIABILITIES 
Deposits: 

Commercial, Bank and Savings . $583,587,130.17 
21,644,544.32 
13,580,079.30 
18,064,099.93 


U.S.Government...... 


Treasurer, State of Michigan 


Other Public Deposits 


Capital Account: 
Preferred Stock (350,000 shares) 
CommonStock(1,000,000shares) 
Surplus .... 
Undivided Profits 


Reserve for Retirement of Pre- 


ferred Stock 


Reserve for Common Stock Dividend 
No. 15 payable February 2, 1942 
Reserves . 





8,750,000.00 
10,000,000.00 
11,250,000.00 
4,776,923.50 


125,000.00 





Our Liability Account of Acceptances 
and Letters of Credit 


TOTAL LIABILITIES . 


$235,807,326.77 


278,584,925.82 
54,668,827 .07 
900,000.00 


101,158,070.47 


1,067,383.35 
1,490.25 
1,718,666.16 
621,476.71 


2,276,310.97 





$676,804,477.57 








$636,875,853.72 


34,901,923.50 


412,500.00 
2,337,889.38 


2,276,310.97 





$676,804,477.57 








United States Government securities carried at $46,415,169.91 in the foregoing statement 
are pledged to secure public and trust deposits and for other purposes required by law. 
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DIRECTORS 
JAMES S. HOLDEN 
JAMES INGLIS 
WILLIAM S. KNUDSEN 
ALVAN MACAULEY 
WALTER S. McLUCAS 


HENRY E. BODMAN 
ALBERT BRADLEY 
CHARLES T. FISHER 
CHARLES T. FISHER, JR. 
JOHN B. FORD, JR. 


TRUST DEPARTMENT 


PETER J. MONAGHAN 
R. PERRY SHORTS 
GEORGE A. STAPLES 
R. R. WILLIAMS 

C. E. WILSON 


This bank acts as Trustee, Executor and Corporate Agent 
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Member Federal Deposit Insurance Corporation 






























































THE BU 
DIRECTOR  [&.3 
seemed 
CLUTCHBILL [°° 
ing ne 
» behind 
(CONTINUED FROM PAGE 25) closed 
the glare ice of a slip fringed byp ‘It’ 
wharves and sheds. E said M 
““We’d better park here and not gof The 
out where we can be sighted yet,”) and de 
cautioned Mr. Clutchbill. | little 
“Well, look at all them fishing) watchi 
shanties. Every color, must be fifty,” side t 
exclaimed Cal. | The ¢ 
“Exactly,” nodded Mr. Clutchbilp slighth 
leveling a grim eye at the fishing village F throug 
a third of a mile out on the flashing} he stu 
surface of the lake. ‘Cal, is that thep Tear S 
end of a grey car sticking out behindf it bac 
that green shanty on the south edge?” p by sid 
“By jingo! It is grey. Almost} tor pa 
blends with the ice. Say! Was youf 2° Pat 
thinking...” laid a 
“Yes, I was thinking. If it’s then} Cal, t 
and they suspect us they’re liable tof 5° the 
jump into their car and strain to lick} The 
us in a race across the lake.” away 
““Hadn’t we better sort of investi-f '@cins 
gate on foot first?” suddei 
grey ¢ 
R. Clutchbill hesitated. “I don't) PU P 
know. If they jumped they’d have}, 7“! 
quite a start. It would be the devil villag 
trying to run down a car on this ice.) of the 
You can go anywhere for a hundred eo 
miles.” Mr. Clutchbill twisted hisf) | . 
eyes curiously on a group of stationary} 4 
ice boats a little south of the slip} \"° : 
mouth. A sail was set on one of them}, *™ . 
and an ice boater was lashing a shroud F ae 
down tighter. Suddenly the old gentle-f i * 
man headed for the boat with Calf th ree 
trudging eagerly in his wake. t “ 
**Good morning,’’ nodded Mr.f oe 
Clutchbill stopping beside the ice boat > or 
with an admiring eye. ‘Lovely set olf h 
sails.” enw 
“Brand new,” grinned the man. “a = 
“Got a fifteen-mile breeze to try ’em roel 
out on, too.” 
‘“‘And the lake’s froze smooth cleat 
across the whole ten miles, I suppose.” F TH 
“No, there’s a four mile reach of C int 
open water a third of the way across. F al. 
And there’s thin spots, too. You have > runnl 
to know where to go; this lake don't fF Was § 
stand any fooling.” ] a | 
“Heh, say, I wonder how you'd like F — 
to pick up twenty dollars. I maf “oe 
need you for a little dash in a fevp ae 
minutes.” ; iM t 
“Twenty dollars!” The man whis: F _ | 
tled. ‘You just tell me when, brother.” F fF cy 
“If I wave from that little greet the | 
shanty at the south edge of the fishing be ; 
village over there, you come on thf oa, 
fly.” j 
Mr. Clutchbill scuffed gingerly across F - 
the opalescent surface with Ca.f is 
Shortly they were among the shantle f " 
where smelt fishing was brisk "Ff “eo 
Saturdays and Sundays, but now only grey 
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two or three of the fifty shanties 
) seemed occupied. The two men made 
! their way among them, always draw- 
ing nearer a certain faded green one 
F behind which the end of a car dis- 
' closed its grey hood. 

“It’s got a New York license plate,” 


1} said Mr. Clutchbill in a hushed voice. 


' The green shanty looked as glum 
and deserted as the rest but its one 
little window seemed mysteriously 
‘watching them. They drifted along- 
i side the car as though passing by. 
|The door of the grey coach stood 
F slightly ajar. Mr. Clutchbill glanced 
‘through the windows. For a moment 
\ he studied a crumpled robe on the 
‘rear seat, then reached in and threw 
' it back. Two black derbies lay side 
' by side on the cushion. The old direc- 
» tor pawed rapidly around. There was 
' no package of twenty dollar bills. He 
laid a finger on his lips and looked at 
' Cal, then motioned him to step away 
so they could talk. 

They had hardly got eight rods 
away when they spun around. The 
racing roar of a motor car engine had 
suddenly stabbed the silence. The 
grey coach, skidding wildly at times, 
but picking up speed with astonishing 
quickness, was racing out of the shanty 
village. It careened around the end 
of the breakwater and headed for the 

» open lake. 

Mr. Clutchbill whirled about and 

began waving his arm frantically at 
| the distant sail of the ice boat. He 
} saw the man push the craft off in an 
| agonizing slow glide. Then the jib 
» and mainsail snapped taut on a catch 
of wind. The boat skimmed toward 
them like an arrow. A few moments 
later it swept into the wind beside 
them with rippling sails. 

“I want to run down that car,” 
shouted Mr. Clutchbill pointing wildly 
at the flying grey dot already far out 


on the ice and doing better than 
seventy. 


4 THE old gentleman piled hurriedly 
| — into the boat’s shallow cockpit with 
| Cal. The skipper gave the craft a 





/Tunning boost. It took the wind and 
; Was soon humming with ever increas- 
| ng, eye-watering speed out on the 
| broad lake. It quickly gained sixty, 
> then passed eighty-five. The windward 
| Steel-shod runner began lifting gently 
) off the glistening surface. Cal and 
) Mr. Clutchbill buried their heads, for 
| they were screaming through the icy 
air at one hundred. In two minutes 
) the boat was skimming abeam of the 
| straining coach. The skipper tried to 
: yell something at Mr. Clutchbill. The 
old gentleman got his watering eyes 
open for a split second. A gasp came 
; out of his throat. There ahead was a 
§ Steat lane of open water. The flying 
grey coach had seen it. Its brakes had 
come on. It whirled completely around 
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twice and went into a long sidewise 
glide. The ice boat, its sharp steel 
shoes holding the ice without a slip, 
whizzed around and followed the car 
like a gull. It coasted to a stop beside 
two wild-eyed women in the grey 
coach. 


“AAADAM,” said Mr. 
staggering over and examing a 
hard-bitten face with a heavy jaw star- 
ing back at him, “‘where is the $1,000?” 
“Thousand! Are you crazy, you 
old buzzard?” 
“What do you want with my 
mother, you wretch?” burst out the 


Clutchbill. 
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Mr. Clutchbill handed the ice boat f 


handsome. dark-eyed damsel at the 
wheel. 

“IT want the thousand you lifted 
from the Ferndale National,”’ intoned 
Mr. Clutchbill with a firm eye and 
voice. 


“What’s this. a holdup?” ‘The 
heavy-jawed woman glared at Mr. 
Clutchbill. 


“Yes, madam, we’re running two 
today, yours and ours. My secretary 
here and I will just drop into the car 
and proceed back to the city for a 
little chat with you.” 

“You won’t find anything, you old 
scoundrel.” 
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skipper a twenty dollar note, then hef 
and Cal climbed grimly into the back f 


seat of the grey coach. 


THE BL 


An hour later a group of people 
stood in the police headquarters jn f 


Rutlington. 

“IT can’t hold these women any 
longer,” insisted the police officer. 
*“We’ve had them and the car searched 
and there isn’t a sign of any money.” 

“There, you old devil, will you 
believe that?” 

Director Clutchbill glared back at 
the coarse-faced woman; his eyes be- 
gan tonarrow. He looked at the police 
officer. 

“IT shall ask you to hold these 
women for a half hour only. By then 
I shall be back here and we shall 
have, I think, plenty of evidence.” 

Fifteen minutes later Mr. Clutch- 
bill, Cal, a police officer and a police 
car stood beside the little green fishing 
shanty out on the lake. Mr. Clutch- 
bill tried the door. It was unlocked. 
and they entered. . A small oil stove 
was still burning in the twilight. There 
was some tangled fishing line on a 
bench. Beside it were two holes 
through the ice floor, the water lapping 
their edges with a luminous bottle 
green. Mr. Clutchbill began hunting. 
It was soon evident there was no 
$1,000 hidden in the shanty. The 
police officer turned impatiently to 
the door. 

“Wait a second,”’ suddenly uttered 
Mr. Clutchbill, his eye glued on a 
tangle of fishing line between the two 
holes in the ice floor. 


The old gentleman reached down, | 
picked up the line and shook it out. f 
A hidden end of the tangle ran to af 


bench leg and was tied there. He 
began hauling on the other end of the 
tangle which disappeared in one of 
the holes. The line stiffened. Sud- 
denly something green popped out of 
the hole and hung dangling under his 
hand. 


“‘Ever see a fish like that, officer?” 


OTH Cal and the officer were star- 

ing at a dripping bundle of twenty- 
dollar notes. A pink band, marked 
“Ferndale National Bank, $1,000,” 
was turned slowly around for inspet- 
tion. 

“Well, for the 
choked the officer with a surprised 
gurgle. 


Cal reached out and felt of the f 
bundle in slow wonder as though f 


testing a mink pelt. 

“IT guess, gentlemen,” said Mr. 
Clutchbill, ‘‘we’d better take this back 
and show it to the woman with the 


Sing-Sing face and her handsome 


daughter. And the Ferndale National, 


gents, isn’t cashing any more notes J 


unless the signer stands on his own 
feet in the lobby.” 


love of Mike!” 


purch: 
plans, 
ing, | 
| Warti 
went | 
| origin 
) tions 
| 1941. 
At 
, value 
consi 
ment. 
now | 
and 1 
in cas 
made 
P appl 
As: 
, plan 
goods 
three 
payn 
be m 
| is del 
Ai 
and 
the 
» insta 
whic 
| quar 
/ amo 
| table 
| ferer 
| N 
) that 
shov 
stat 
} age 
x be ; 
| beer 
| adv 
F 
prin 
| the 
) cove 
) toa 
/ on 
| up t 
) ers 
> mol 
| regi 
» mer 
i the 
larl 
ma 
con 
reg 
res 
unc 





& 


; 


Mi 


fea 








1942 





THE BURROUGHS CLEARING HOUSE—Februory, 1942 

















boat § 
kf CANADIAN 
“| BANKING 
Ople F 
all. (CONTINUED FROM PAGE 2) 
any f purchases, charge accounts, layaway 
icer, | plans, financing charges and advertis- 
shed | ings have been formulated by the 
ey.” | Wartime Prices and Trade Board and 
you f went into effect on December 29. The 
' original consumer credit buying restric- 
k at f tions became effective on October 14, 
be. & 1941. eS 
olice |) | A new provision is that the trade-in 
value of an article can no longer be 
hese | considered as part of the down pay- 
then | ment. The trade-in allowance must 
shali | n0w be deducted from the total price, 
, and the down payment of one-third 
itch. | in cash required by the regulations, be 
olice | Made on the remainder. This does not 
hing } apply on automobiles. 
itch- Assuming control over the layaway 
ked, | Plan of buying, the board ruled that 
tove | goods may be held for a maximum of 
‘here | three months only, and the minimum 
mn af Payment under the regulations must 
holes | be made before the article laid away 
ping | ‘Ss delivered. — 
ottle A definite differential between a cash 
ting, and an installment price is required, 
; no} the cash price to be less than the 
The | installment price by the finance charge 
y tof Which is deemed to be at least three- 
quarters of 1 per cent a month on the 
ered} amount financed. Ready reckoning 
yn af tables on the cash and installment dif- 
two ferential are available from the board. Flew about the foundation on which equipment or truly or falsely present 
New advertising regulations require you place your important records, an impression of your business in- 
own, | that credit and cash prices must be accounts, office and factory forms and tegrity and ability. 
out. | shown with equal prominence, that a correspondence? Is it adequate for the The complete Weston line of cotton 
to a stated trade-in allowance or percent- purpose, designed to do its job prop- fibre content ledger, index, bond and 
He} age on an advertised article may not erly, efficiently and economically? machine accounting papers is backed 
{ the b be advertised, and restrictions have Paper is an inexpensive but ex- by more than 75 years of specializa- 
e of been placed on layaway purchase plan tremely important part of your tion and adherence to a standard of 
Sud- advertising. record keeping, accounting and cor- quality and craftsmanship that is 
it of Farmers and others engaged in respondence systems. Depending upon recognized wherever paper is sold or 
r hie primary industry are allowed under whether it is wisely or unwisely used. Your printer or paper supplier 
the new board regulations to buy goods chosen, it can save or waste the time will gladly assist you in selecting the 
ser?” covered by consumer credit rulings up of your important executives, help or Weston papers that will give you 
to an amount of $100 on open account, hinder the operation of your well- more in economy, efficiency and satis- 
oan on which payment may be deferred paid clerical staff and expensive office factory performance. 
enty- up toa maximum of 12 months. Farm- IS PAPER your responsibility? Then write for Weston's Papers, a 
irked F = at the present buy auto- special publication of news, ideas and information of interest to 
» | Mobiles with no requirements as to ; . 
)00, regu] thi hae he paper buyers. You'll find it packed with helpful information. 
spee- gular monthly payments; the pay- 
» ments are allowed to fluctuate with BYRON WESTON COMPANY, Dalton, Mass., Dept. D 
“xe!” |e the farmers’ seasonal incomes. Simi- 
adatd ! larly farmers charge account payments 
+ may fluctuate with their seasonal in- IF IT'S WORTH KEEPING, KEEP IT ON A 
the ) comes. Car dealers benefit under new 
a regulations in that payment of dealer \W F ST () N 
“ — Teserve on car time sales is permitted 
Mr. | under the new order. 
back ; « a * 
1 the ; _ 
| E Makers of LEDGERS: BYRON WESTON CO. LINEN RECORD (Extra No. 1, 100% New White Cotton and Linen Clippings) . 
some ’ M : P DEFIANCE LEDGER (100% Cotton Fibre Content) « WAVERLY LEDGER (85%) » CENTENNIAL LEDGER (75%) « 
onal, ore Highlights From WINCHESTER LEDGER (50%) + BLACKSTONE LEDGER (25%) « MACHINE ACCOUNTING: TYPACOUNT LEDGER 
» Annual Reports (85%) » WESTON’S MACHINE POSTING LEDGER (50%) « DEFIANCE INDEX (100%) » WESTON’S MACHINE POSTING 
notes : INDEX (50%) »« WINCHESTER INDEX (50%) « BONDS: WESTON’S BOND (Extra No. 1, 100%) « DEFIANCE BOND 
own Increased loans, deposits and profits (100%) « HOLMESDALE BOND (75%) + WINCHESTER BOND (50%) » BLACKSTONE BOND (25%) 
featured annual reports of the Royal 
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Bank of Canada, Banque Canadienne 
Nationale, Provincial Bank of Canada, 
and Bank of Toronto, whose annual 
statements appeared at year-end. 
Other reports were discussed in the 
January, 1942, issue of The Burroughs 
Clearing House. 

The assets of the Royal Bank in- 
creased by $120,000,000 to $1,075,000,- 
000 at the end of the fiscal year, 
November 29, 1941. Quickly realiza- 
ble assets totaled $681,918,309 or 
69.5 per cent of the bank’s liabilities to 
the public. Total public deposits 
reached a new high figure of $902,000,- 
000, an increase during the year of 





THE BU 
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nearly $100,000,000. In spite of large 
volume of withdrawals for the pur- 
chase of Victory Bonds last summer, 
public savings in Canada, it is under- 
stood, have since regained not only 
their previous high point, but actually 
show a gain over the bank’s figure of a 
year ago. Commercial loans in Canada 
during 1941 totaled $241,782,846 as 
compared with $229,451,217 in 1940. 
Profits were well maintained notwith- 
standing increased operating costs due 
to a larger staff, numbering 7,700 in 
all, increased taxes, cost of living bonus 
and other factors. After providing for 
taxes and appropriations for bad and 
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W. R. MITCHELL Otl 
CONTINENTAL ILLINOIS ie 
. . appointed Supervisor of Staff, by th 
Royal Bank of Canada invest 
NATIONAL BANK admis 
of prc 
doubtful debts, profits totaled $3,535,- CL 
AND TRU ST (COM PANY 000, a slight increase over a year ago. — PRO! 
It is of interest to note that 1,052 mem- — rules 
bers of the Royal Bank’s staff have — claim 

OF CHICAGO enlisted in the armed forces of the — dian 

Dominion. title 
The 86th annual report of the Bank f prop 

42 of Toronto for the fiscal year ending — the 
Statement of Condition, December 31, 1941 ieumner Gh We deel an he 
crease of $10,392,401 in public deposits, F the ¢ 
bringing the total to $145,695,269.— Unit 
Non-interest bearing deposits were up — clain 
RESOURCES $10,084,272 and interest-bearing de- CC 
Cash and Due from Banks................- $ 656,448,462.95 posits gained $308,128, notwithstand- UTE 

United States Government Obligations, mg the heavy withdrawals for invest- does 
Direct and Fully Guaranteed............. 724,258, 158.91 ment in the government war loan in laws 
Other Bonds and Securities.............+-. 68,927,395.19 June. Liquid assets increased by — Unit 
I IE IID 6 ok cin. cs cncseecowsesns 284, 763,260.90 $6,660,312 to a total of $112,297,967, enen 
Stock in Federal Reserve Bank............ 3,000,000.00 equivalent to 68.65 per cent of liabili- F An e 
Customers’ Liability on Acceptances....... 536,859.15 ties to the public. Commercial loans may 

Income Accrued but Not Collected......... 2,854,463.89 showed an increase of nearly $9,500,000 & whic 
NN a ca id ae ep aia be bau 12,000,000.00 to a total of $60,260,632. Profits for may, 

| Real Estate Owned other than Banking House 1,996,261.10 the vos including substantial re cute 
coveries, amounted to $1,371,556, a0 & busi 
$1,754,784 ,862.09 increase of $77,006. Out of the ac & cens 
cumulated surplus, a transfer was made F forces 

LIABILITIES of $1,000,000 to rest account, which f in e 
DD, <orcceuadesdenebebebabenanbale $1,616,430,112.16 now stands at $10,000,000, or $4,000,- B pate 
TE Te ee ee 536,859.15 000 more than capital. : the | 
Reserve for Taxes, Interest and Expenses... . 5,721,008.35 Banque Canadienne Nationale Ie ; TI 

Reserve for Contingencies ................. 17 233,017.17 ports net profits in 1941 at $811,351 tion: 

Income Collected but Not Earned.......... 469,172.09 compared with $812,588 in 1940. any 
IL: wings ca ae stun eeesedaiewnws 50,000 ,000.00 Total deposits aggregated $153,597,158 & prio 
i ait lc 50,000,000.00 as against $139,676,666 the previous & neit 
Undivided Profits......ccccccccccccccsecs: 14,394,693.17 year, and total assets stood at hpi wy 
586,768, having risen to an all-time & whi 

31,754,784, 862.09 high by a margin of $12,545,454. Quick fF com 

assets rose from $91,088,996 : $106,- F func 

nite ates Government obligations and other securities carrie 122,613, the equivalent of 3 per may 
byt are peeps cae ome a ae ne cent of liabilities to the public, as trac 

and for other purposes as required or permitted by law compared with 62.36 per cent a yeal , of t 

ago. Current loans were up neatly A 

$400,000 to almost $50,000,000. mac 

Member Federal Deposit Insurance Corporation Increase in total assets of the the 

Provincial Bank was reported for the 
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fiscal year ending November 29, 1941, 
at $60,880,000 compared with $55,- 
g87,000 in 1940. Cash and other 
readily realizable assets amounted to 
$40,900,000 equal to 73 per cent of all 
liabilities due the public. Net profits 
were up slightly to $291,434. Loans 
and discounts increased $1,100,000, 
to $16,900,000. 


¢ % * 


THE ENEMY 
ACT 


(CONTINUED FROM PAGE 23) 


date property of any foreign country 
or national irrespective of whether or 
not an enemy. 

Other sections of the Act prescribe 
the manner in which money received 
by the Custodian is to be deposited or 
invested, and contain provisions for the 
administration of trust funds, return 
of property, etc. 

CLAIMS AGAINST ENEMY 
PROPERTY. Section 9 contains the 
rules and regulations for the filing of 
claims with the Alien Property Custo- 
dian by non-enemy persons asserting 
title or interest in money or other 
property held by the Custodian or by 
the Treasury. Any person may prose- 
cute any suit at law orin equity against 
the claimant or institute a suit in the 


| United States courts to establish his 


claim. 


COURT ACTIONS AND STAT- 
UTE OF LIMITATIONS. The Act 
does not authorize prosecution of any 
lawsuit in any court within the 


| United States by an enemy or ally of 


enemy prior to the end of the war. 
An enemy or ally of enemy, however, 
may defend by counsel any action 
which may be brought against him, 
may, if licensed to do business, prose- 
cute any suit or action arising out of 
business transactions under such li- 
cense as long as the license remains in 


| force (Sec. 7b), and may institute suits 


in equity to enjoin infringement of 


| patents, trade-marks or copyrights in 


the United States (Sec. 10a and 10g). 
The running of any statute of limita- 


| tions is suspended with reference to 


any contract or obligation entered into 
Prior to the war between parties 
neither of whom is an enemy or ally 
of enemy and containing any liability 
which is evidenced by drafts or other 
commercial paper or drawn against 
funds in an enemy country. No suit 
May be maintained on any such con- 
tract or obligation until after the end 


of the war (Sec. 8c). 


Any payment or delivery of property 
made to the United States pursuant to 


§ the Act discharges the person from any 
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liability, and no person may be held 
liable in any court for anything done 
or omitted pursuant to any regulation 
or instruction issued under the Act 
(Secs. 5b and 7e). 

PENALTIES. Willful violation of 
any of the provisions of the Act or of 
any regulation issued thereunder, or 
willful neglect or refusal to comply 
with any order of the President issued 
under the Act is punishable by a fine 
of not more than $10,000 and, if a 
natural person, by imprisonment of 
not more than ten years, or both. An 
officer, director or agent of any cor- 
poration who knowingly participates 
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in such violation may be likewise 
punished. Any property or funds con- 
cerned in such violation is forfeited to 
the United States (Sec. 16). 
FREEZING CONTROL AS AN 
INSTRUMENT OF THE ACT. The 
President on December 13, 1941, issued 
a General License integrating the 
licensing procedure under Section 3a 
which prohibits trading with an enemy 
with the licensing procedure of the 
Treasury Department under the freez- 
ing control. Transactions which are 
permitted by the Secretary of the 
Treasury under Executive Order No. 
8389, as amended, may be effected 








THE ANSWER IS, “A need for prop- 
erly designed sound conditioning!” 

Whether it’s bookkeeping ma- 
chine rooms, public bank spaces, 
conference rooms—or bowling alley 
bedlam, human beings respond to 
scientific sound conditioning. 

Solidly developed through more 
than fifteen years of field experience 
in sound conditioning hundreds of 
buildings, Celotex Sound Condition- 
ing Service offers you: 


1 Proved engineering practice 


2 Uniformly dependable sound condi- 
tioning products 


3 Results guaranteed by responsible 
local Celotex Sound Conditioners 
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without regard to the provisions of 
Section 3a of the Trading with the 
Enemy Act. 

The licenses issued by the Treasury 
Department under the freezing control 
and now in force therefore apply to 
nationals of enemy countries as well as 
to other blocked nationals and coun- 
tries. Under these licenses, they are 
permitted to withdraw up to $500 per 
month for living expenses (General 
License No. 11), sell their securities, 
provided the proceeds of the sale are 
credited to a blocked account (General 
License No. 4), present certain securi- 
ties and coupons for redemption (Gen- 
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eral License No. 27), have access to 
safe deposit boxes (General License 
No. 12), pay out of their blocked 
accounts customs duties, taxes and any 
other obligations to the federal, state 
or local governments of the United 
States (General License No. 5), and 
enter into other transactions. Na- 
tionals of enemy or other blocked 
countries who have been continuously 
residing in the United States since 
June 17, 1940 are, with certain excep- 
tions, designated as ‘generally licensed 
nationals.” Their accounts are not 
blocked and they may engage in any 
transactions permitted to American 






































Guaranty Trust Company of New York 
Fifth Ave. at 44th St. B49 Beentway passe ave. ctétth®. 
LONDON VICHY PARIS BRUSSELS 

Condensed Statement of Condition, December 31, 1941 
RESOURCES 
Cash on Hand, in Federal Reserve vee and 
Due from Banks and Bankers . . -$ 883,795,875.57 
U. S. Government Obligations 1,018,486,210.88 
Public Securities. ‘ ° 49,327,006.47 
Stock of the Federal Reserve Bank . 7,800,000.00 
Other Securities and Obligations 22,032,385.91 
Loans and Bills Purchased ....... . 550,865,729.43 
Credits Granted on Acceptances. . . , *. 4 5,473,967.43 
Accrued Interest and Accounts Receivable a 6,788,221.57 
Real Estate Bonds and Mortgages . be 1,755,325.57 
2,546,324, 722.83 
Bank Buildings . .... . . 10,930,820.19 
Other Real Estate .... . 1,332,155.47 
Total Resources . -$2,558,587,698.49 
LIABILITIES 
Depos — a - + « « $2,242,977,816.97 
Chocks ee, . x @ 4 16,917,584.52 
$2,259,895,401.49 
Acceptances. .. . » + + « $9,550,144.36 
Less: Own Acceptances 
Held for Investment . 4,076,176.93 
5,473,967.43 
Liability as Endorser on Seenpnaetien and 
Foreign Bills . . ° 94,097.00 
Foreign Funds Borrowed ‘ 152,550.00 
Dividend Payable January 2, "1942 — ; 2,700,000.00 
Items in Transit with Foreign Branches and Net 
Difference in Balances Between Various Offices 
Due to Different Statement Dates of Some 
Foreign Branches. 926,492.29 
Miscellaneous Accounts Payable, Accrued Taxes, ete. 9,874,333.76 
2,279,116,841.97 
Capital ... - $ 90,000,000.00 
Surplus Fund. . 170,000,000.00 
Undivided Profit» 19,470,856.52 
Total Capital Funds . . . . .___279,470,856.52 
Total Liabilities . . $2,558,587,698.49 
Securities carried at $16,504,385.75 in the above Statement are ledged to qualify for 
Gduciary powers, to secure public monies as required by law, ons for other purposes. 
This Statement includes the r es and liabilities of the lish and French Branches 
as of December 26, 1941, and Belgian Branch as of October 31, 1941. 
Member Federal Deposit Insurance Corporation 
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citizens (General Licenses Nos. 42 
42A, 68, 68A and 73). 

The General License issued by the 
President permitting transactions av. 
thorized by the Secretary of the Treas. 
ury under Executive Order No. 8389, 
as amended, relates only to trading 
and does not cover the other prohibi. 
tive provisions of the Act, such as 
those regarding communication with 
an enemy or ally of an enemy, trans. 
portation of enemies, the assumption 
of a new name by an enemy person or 
partnership, etc. 

The Government facilitated the 
enforcement of the trading restriction 
of the Act by integrating it with the 
freezing control which has been in 
existence since April, 1940 and there. 
fore familiar to the banking com. 
munity. Banks should experience no 
difficulty in complying with the letter 
and spirit of the Trading with the 
Enemy Act, which is a measure vital 
to our national defense and the success. 
ful prosecution of the war. 


e . * 


COURT 
DECISIONS 


(CONTINUED FROM PAGE 29) 


with the note, the bank takes an 
assignment of the maker’s contract 
supporting the note, the bank is bound 
by any defenses which the maker o/ 
the note may have under the terms o/ 
the contract. 

In the Maryland case a_ bank 
acquired a note for value from the 
payee, an oil burner company. The 
note was signed by the company’ 
customer for the amount of an oi 
burner installation for which the cus 
tomer had also signed a formal con- 
tract. The bank took an assignment 
of the contract along with the note. 
The maker failed to make the install- 
ment payments specified in the note 
and the bank accordingly entered judg- 
ment against the maker under a col- 
fession of judgment clause in the note. 
The maker resisted this judgment 0 
the note on the ground that the oil 
burner did not function satisfactorily. 
as guaranteed, and that under the 
terms of the contract, the payee was 
obligated to remove the oil burner and 
the maker was not liable on the note 
for any amount. 

Was this a valid defense against the 
bank as a holder in due course of the 
note? 

Ordinarily it wouldn’t be, but heres 
what the Maryland court said: 

“Knowledge of the terms of 4 
executory contract between the make! 
of the note and the payee, is 2 
defense to a holder of the note, wh? 
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42. — obtained the same in good faith andfor public Trust Company vs. Evans, 37 as tenant, a building on which the 
value and without knowledge of any Northeastern Reporter, Second Series, bank held a large mortgage. The 
the & breach at the time of the purchase of 745.) prospective tenant conferred with the 
au. the note. The mere knowledge of the a bank’s president and said that he 
2as- & terms of the contract does not place could not lease the building until the 
389 B& upon the bona fide holder any obliga- os — mortgage arrearages had been cured. 
ling eo to see whether those terms have Bank Pays for ‘Deceit The president told him that the bank 
‘ibi- § been carried out, nor is it sufficient to A substantial verdict against a was willing to co-operate and suggested 
as} put him on notice of possible fraud in Massachusetts bank for “deceit” was that he come back in a few hours, after 
vith B the inception of the contract. recently upheld in the courts of that the bank’s board had acted on the 
ans- “Here the bank not only took the state. An interesting feature of the matter. 
tion B note, but at the same time took an case was the fact that the person who The prospective tenant did so and 
n orf assignment of the contract. It knew obtained the verdict had had no_ was then told that the board had voted 
that the note was given in pursuance financial transactions with the bank. to extend the mortgage ten years and 
the B of that contract, and thereby its The complaining plaintiff, it ap- to make an additional loan to take care 
tion B remedies on the note became inter- peared, became interested in leasing, of the arrearages. In fact, no such 
the mingled with the provisions of the 
1 in&® contract. It is obliged to look to the 
iere- & contract to see what its remedies are. 
-oM- “Where the note and contract are | pum 
eno— assigned together as part of the same|/ 
etter § transaction, and the contract sets out |/7 Buy Defense Bonds 
the B one specific remedy in certain con-| » 
vital § tingencies, the holder of the note can|~ salad 
cess: § use only that remedy in such contin-|7- 
gencies. He cannot disregard the| © 
contract, which has become his, and|™ 
sue on the note, which is only part of |: 
the papers assigned to him. 
“The bank acquired both the note], 
and contract at the same time. Both|/ “ 
are held by it together, and its remedies |/ _ 
in both are restricted by the provisions |> 3. i. 4 
of the contract.” ’ é 
Under this decision, a bank is in a | 6 
vastly better legal position with such a Past 2 
s ang 2ote if it acquires the note without the ms dO 
tract contract. (Cooke vs. Real Estate 
ound) Trust Company, 22 Atlantic Reporter, cy 
er off second Series, 554.) Li VC 
ms 0! ° . ” 
~~ Illegal Note Sometimes 99 
ei EACLE-A COUPON BOND 
yany's In an Illinois suit on a note, one of 
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| con. and was therefore not enforceable. ma . ae Oe Oe ee SONtraees, Were 
iment # Ordinarily, an illegal contract, or one Coupon Bond. This crisp, rugged, beau- leases, deeds, insurance policies, certifi- 
note. tainted with illegality, cannot be en- tifully textured, all-rag sheet is quietly cates and other important documents. 
nstall- fe forced. impressive. It adds character to your Impressive letterheads on Eagle-A 
> note The Supreme Court of Illinois was|correspondence—lends conviction to Coupon Bond, with envelopes to match, 
| judg not at all convinced that the note in|your written message. For many years will be supplied by your printer, litho- 
a Col: _ was illegal, but observed in its|it has been the choice of leading exec- gtapher, engraver or stationer. Hand- 
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vote had been taken. Relying on the 
president’s statement, however, the 
tenant signed the lease. 

Within a few months the bank fore- 
closed its mortgage and requested the 
tenant to vacate the building, which 
he did. 

As a result of this situation the 
tenant suffered considerable financial 
loss for which he sued the bank, alleg- 
ing that his losses were due to the mis- 
representations by the bank’s presi- 
dent with respect to the extension of 
the mortgage. 

The bank was bound by the presi- 
dent’s alleged misrepresentations, the 
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Massachusetts court thought, because 
the president habitually managed and 
took charge of the bank’s mortgage 
investments and “had wide actual 
authority in the supervision and man- 
agement of the bank.” The prospec- 
tive tenant was therefore justified, in 
the court’s opinion, in relying upon 
the president’s assurances with respect 
to an extension of the mortgage. 

Summarizing the factual basis for 
the bank’s liability for deceit in the 
circumstances, the court said: 

“The evidence would warrant a jury 
in finding that, in reliance upon the 
manifestation of ostensible or apparent 
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Due from Banks. . ... -» 
TOTAL CASH ... 


Federal Agencies . 
Other Bonds and Securities . 
Loans and Discounts 


Deposit Vaults P 
Other Real Estate Owned 


Other Resources 
TOTAL RESOURCES 





DEPOSITS: 
Savings and Time 


Foreign Bills . 
Reserve for Interest, Taxes, Etc. 


Capital: 
Common (4,000,000 Shares) . 





Surplus . . 
Undivided Profits 


Other Reserves . a 
Reserve for Increase of Commen 
Capital . . ; 
Preferred Stock Retirement Fund 
TOTAL CAPITAL FUNDS 


TOTAL LIABILITIES 


| SAN FRANCISCO 
> 





State, County and Municipal Bonds. 


Preferred ( 540,000 — ‘ 


Reserve for War Contingencies. etc. 


Bank of America 


NATIONAL TRYSTA82 ASSOCIATION 


CALIFORNIA'S ONLY STATEWIDE BANK 
Condensed Statement of Condition December 31, 1941 
RESOURCES 


Federal Reserve Bank. ... . 


$ 429,065,787. 56 
Securities of the United States nee and 


Stock in Federal Reserve Bank . . 
Accrued Interest and Accounts Receivable * a ; 
Bank Premises, Furniture, Fixtures and _ 


Customers’ Liability on a of Letters of Credit 
Acceptances and Endorsed Bills . . . . 


LIABILITIES 


- $976,183.372.94 

« « « « + $932,200,548.29 

Liability for Letters of Credit and as Acceptor, 
Endorser or Maker on Acceptances and 


Reserve for Interest Received i in ‘Advance : 


$ 268,174.633.17 
160,891,154.39 


493,707,662.60 
158,491,958.95 
37,194,287.99 
3.720,000.00 
914,569,552.78 © 
6,477,141.87 


31,957,940.30 
5.612,898.17 


14,008,884.27 
829,504.33 


- $2,095,635,618.82 





} $1.908,383,921.23 








14,211,905.28 
9,444,124.02 
3,217,021.83 
. $ 50,000,000.00 
10,800,000.00 
62,000,000.00 
21,634,808.17 
11,284,183.47 | 
2,986,680.59 | 
1,200,000.00 | 
472,974.23 | 
160,378,646.46 | 
| 


*Issued at $50 ($20 Capital—$30 Surplus), Annual Dividend $2. Preferred 
to extent of and retireable at issue price and accrued dividends. 


This statement includes the figures of the London, England, banking office. 
MAIN OFFICES IN TWO RESERVE CITIES OF CALIFORNIA 


495 California branches united 
for strength and service 





- $2,095,635,618.82 


LOS ANGELES 
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FEDERAL DEPOSIT 
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authority of the bank’s president, the 
plaintiff executed the lease involved, 
that he was damaged in consequence, 
and that the proximate cause of his 
loss was the misrepresentations of the 
bank’s president as to the action of the 
board: of the bank with relation to an 
extension of the mortgage on the 
premises involved and a further loan 
thereon.” 

And so the bank paid for the 
tenant’s ‘“‘damage,” though it did not 
profit or benefit by the president’s 
alleged ‘‘deceit.”’ (Schliefer vs. 
Savings Institution, 37 
Northeastern Reporter, Second Series. 
255.) 
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Bank’s Liability to Payee 


Where a drawee bank cashes a check 
on which the payee’s endorsement has 
been forged and charges the check to 
the drawer’s account, the bank is o! 
course liable to the drawer for the 
amount of the check. In such a case 
the payee never receives the proceeds 
of the check. May he also recover 
from the bank the money which, right- 
fully, he should have received on the 
check? 

A recent suit of that kind was 
brought by a payee of a check agains! 
a Wisconsin bank which had honored 
the check on a forged endorsement o! 
the payee’s signature. 

Pointing out that the payee still has 
a right to recover from the drawer on 
the obligation for which the check was 
given, the Supreme Court of Wisconsin 
said: 

‘‘Where a check is paid on a forgery 
of the payee’s endorsement, the drawer 
remains liable to the payee for the 
obligation represented by the check.” 

That a drawee bank is liable to the 
payee only upon acceptance or certi- 
fication of a check, was emphasized by 
the court in these words: 

*‘No liability attaches to the drawee 
bank in favor of the payee. The 
drawee bank which unwittingly pays 
a check to which the payee’s endorse- 
ment is forged, is not liable to the 
payee in the absence of acceptance 0! 
the check.” 

One of the payee’s contentions was 
that the bank was liable for the 
“wrongful conversion” of the proceeds 
of the check. This might have been 
true, the court intimated, under the 
earlier legal theory that the giving of a 
check operated as an assignment of the 
amount as between the drawer and the 
payee, but that rule was abolished 
under the Uniform Negotiable Instrv- 
ments Law. 

In brief, the bank cashes the check 
out of its own money, the depositor 
whose check it is loses nothing, and he 
still owes the money to the payet. 
(Miller vs. Northern Bank, 300 North: 
western Reporter, 758.) 
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Before or After Maturity? 


The date on which a bank discounts 
a note for the payee, may make all the 
difference between collecting and not 
collecting from the maker at suit, as a 
recent Missouri case shows. 

There the holder of a note, who had 
acquired it from the payee, sued the 
maker for the money. By way of 
defense the maker contended that he 
had signed the note solely for the 
accommodation of the payee and that 
the holder had acquired the instru- 
ment from the payee after its maturity 
date. 

Discussing this defense, the Missouri 
court said: 

“The fact, if a fact, that the maker 
of a note signed the note merely as an 
accommodation to the named payee, is 
always a defense against the payee, or 
anyone taking from the payee, after 
maturity of such note. 

“Knowledge that the paper was 
accommodation paper does not prevent 
its enforcement in the hands of a 
holder for value before maturity. 

“In this case the jury has found that 
the paper matured before it was 
acquired by the plaintiff.” 

Accordingly, the court sustained a 
verdict to the effect that the maker 
did not have to pay the note. (Federal 
vs. Hitt, 155 Southwestern Reporter, 
Second Series, 899.) 

Ordinarily, however, an accommoda- 
tion maker is primarily liable on a note 
which he signs, as a Tennessee court 
recently emphasized. 

“An accommodation maker,” said 
the court, “is primarily liable upon a 
note even though he signed the word 
‘Surety’ after his name. By the terms 


| of the Negotiable Instruments Act he 


is primarily liable.’ (Harrison vs. 
Cravens, 155 Southwestern Reporter, 
Second Series, 873.) 


e ° 


Release From Liability on Note 


There are only a limited number of 
ways in which a party primarily liable 
on a negotiable instrument can be re- 
leased from that liability, the Supreme 
Court of Arizona pointed out in a 
recent decision. 

“A party primarily liable on a 
hegotiable instrument,”’ said the court, 
“can only be released from such lia- 
bility in one of the ways set forth in 
the statute, that is: 

“Payment by or on behalf of the 
Principal debtor; 

“Payment by the party accommo- 
dated: 

“Cancellation; 

“Any other act which would dis- 
charge a simple contract for the pay- 
ment of money; 

“By the principal debtor becoming 
the owner at or after maturity.” 

The court obviously had in mind 


Section 119 of the Uniform Negotiable 
Instruments Act. (Shiflet vs. Marley, 
118 Pacific Reporter, Second Series, 
1107.) 


° e ° 


National Bank Directors 

Pointing out that the directors of a 
national bank have certain common 
law duties as well as those prescribed 
by statute, a Federal District Court in 
New York recently said: 
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“The duties and liabilities of direc- 
tors of national banks are of two kinds: 

“1. Those imposed by the National 
Bank Act, the charter and by-laws of 
the bank; and 

“2. Common law _ responsibilities, 
arising concurrently from the fiduciary 
relationship of the directors’ to the 
bank’s stockholders, depositors and 
creditors. 

“Directors of a national banking 
association are not relieved from their 








T4 





ervice to the nation in peace and war” 


Following the last World War a bronze and marble group 
was placed in the lobby of the American Telephone and 
Telegraph Company building in New York. On it are 
inscribed these words, “Service to the nation in peace 


and war.” 


They are more than words. They are the very spirit 
of the entire Bell System organization. In these stirring 
days, we pledge ourselves again to the service of the 


nation .. 


. so that “Government of the people, by the 


people, for the people, shall not perish from the earth.” 
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common law duty to be honest and 
diligent by anything contained in the 
National Bank Act. Such directors 
swear that they will diligently and 
honestly administer the affairs of the 
association and will not knowingly 
violate or willingly permit the viola- 
tion of any of the provisions of the 
statute. The National Bank Act in 
no way impairs the common law lia- 
bility of directors in the event that 
they fail diligently and honestly to 
discharge their trusts. 

“Such directors are bound generally 
to use every effort that a prudent busi- 
ness man would use in supervising his 
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own affairs, with the right, however, 
ordinarily to rely upon the vigilance 
of the executive committee to ascer- 
tain and report any irregularity or 
improvident acts in its management.” 
(Michelsen vs. Penney, 41 Federal 
Supplement, 603.) 


° ° 


Directors as ‘‘Accommodation’’ 


Parties 


Certain directors of a Missouri bank 
endorsed a note held by the bank in 
order to enable the bank to obtain cash 
on the note. The bank endorsed the 











MANY BANKING 
OFFICES 


Cash on Hand and in Banks 

U. S. Government Bonds and Notes 
State, County and Municipal Bonds 
Other Bonds and Securities 

Stock in Federal Reserve Bank 
Loans and Discounts 

Bank Premises and Equipment 
Other Real Estate 


and Acceptances 
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Deposits 
Letters of Credit and Acceptances 
Reserve for Interest, Taxes, etc. 
Capital Stock 
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Common 


Surplus 
Undivided Profits 


Total Liabilities 


Frazer A. Bailey 
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Peter Cook, Jr. 
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Resources 


Customers’ Liability under Letters of Credit 


Accrued Interest Receivable and Other Assets 


Liabilities 


Held by more than 2000 stockholders 


Held by more than ‘4000 stockholders 


Securities carried at $28,115,935.61 in the above statement are pledged ‘to qualify for 
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note “without recourse” and negoti- 
ated it to another bank. Ultimately, 
the endorsing directors were called 
upon by the endorsee bank to pay off 
the unpaid balance on the note, which 
they did. 

Thereafter the directors sued the 
original bank to recover the money 
they had thus advanced. 

“The only defense pleaded,”’ said 
the Missouri court, “is that because 
the bank endorsed the note ‘without 
recourse’ it was not liable to any per- 
son for the payment of same. Plaintiffs 
do not seek relief by suit on the note 
but on the theory that they loaned 
their credit to the bank and that the 
bank thereby received cash, which was 
actually furnished by the plaintiffs 
and which the bank now retains. 

“Plaintiffs signed the note and be- 
came endorsers solely in order that the 
bank might secure cash thereon. None 
of the plaintiffs received any part ol 
the proceeds of the note, but the bank 


did receive the whole thereof. Plain- 
tiffs are, therefore, accommodation 
endorsers. As such they are entitled 


to be reimbursed by the accommodated 
party, the bank, after paying off the 
note.” 

Another contention raised against 
the directors was that they were nol 
entitled to redress because they en- 
dorsed the note to relieve a situation 
which came into existence by reason of 
their own unlawful acts as directors. 
Specifically, it was urged that the 
situation arose out of an unlawful 
“‘overloan.” The court dismissed this 
contention by pointing out that there 
was no evidence tending to show that 
the alleged overloan had been made 
with the consent or acquiescence o/ 
these particular directors. (Davis vs. 
Holt, 154 Southwestern Reporter, 
Second Series, 595.) 


¢ « 


Bank Must Pay Twice 


When a collecting bank receives 3 
check with forged endorsement and, 
without suspicion of the forgery, col- 
lects on the check from the drawee 
bank and innocently pays over the 
proceeds to the forger, does the true 
owner of the check have any redress 
against the collecting bank? 

To that question a Texas court 
recently made the following answer: 

**A collecting bank which accepts 4 
check on another bank on a forged 
endorsement acquires no title thereto, 
and holds the proceeds thereof, when 
collected from the drawee bank, for 
the rightful owner, who may recoveél 
from the collecting bank as for money 
had and received, even though such 
bank has fully paid over and accounted 


for the same to the forger withou! 


knowledge or suspicion of the forgery: 
“Of course, the right of the payée 
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or rightful owner to recover on this 
class of checks from the collecting bank 
is conditioned on the absence of any 
fault or laches on his part, and on the 
absence of a ratification of the forged 
or unauthorized endorsement by him.”’ 
(Greenville National Exchange Bank 
vs. Nussbaum, 154 Southwestern Re- 
porter, Second Series, 672.) 
Sd 7” . 


Note for Bank President’s Loan 

The president of a national bank 
induced his friend A to execute an 
accommodation note in favor of the 
bank to enable the president to obtain 
funds from the bank without appearing 
io be a borrower. The president 
agreed to protect the note with 
pledged collateral. He did this at 
first, but later withdrew the collateral, 
leaving the note unprotected when suit 
was brought against the maker. 

The United States District Court 
decided that the bank president was 
acting as the bank’s representative 
when he procured the note from A 
and that the bank could not claim any 
right to the note except such as it 
acquired through the president. Point- 
ing out that the “‘protective’”’ agree- 
ment which the president had made 
when he procured the note, had been 
breached, the court concluded that 
there could be no recovery on the note. 

Upon appeal of this decision on 
behalf of the bank, however, the 


| United States Circuit Court of Ap- 


peals took a contrary view. 

After reciting the statutory prohibi- 
tion against an officer of a Federal 
Reserve member bank borrowing from 
his own bank, that court continued: 

“The president’s role was that of 
borrower and not as representative of 
the bank. He did not and could not 
represent the bank since he was deal- 
ing with himself. He took the money 


| in violation of law and A’s part in the 
| transaction was to permit his note to 


be carried by the bank as a screen to 
conceal the violation. 

“It is immaterial whether or not A 
knew that the statute prohibited the 
president from borrowing the bank’s 
money. The vital question is whether 
he wittingly or unwittingly was a 
party to an act made unlawful by the 
national banking law, and of this 
there can be no doubt. It is unfortu- 
nate and regrettable that he was duped 
by an unfaithful bank executive, but 
it is not an excuse.” 

Accordingly, the court decided, A 
was liable on his note. (Federal 
Deposit Insurance Corporation vs. 
Vest, 122 Federal Reporter, Second 
Series, 765.) 


Sf © ® 


Note Signed Through Fraud 


That it may be disastrous for a 
ank’s officer or other representative 


to “‘talk too much” at the time of a 
transaction with a borrower or other 
party, is apparent from a_ recent 
Massachusetts case. 

There, in a suit by a bank to recover 
on a note secured by a mortgage, the 
defense was made by the maker of the 
note, a woman, that her signature to 
the note and the accompanying mort- 
gage had been obtained by fraud. At 
the request of a woman friend who 
was interested in a real estate trans- 
action she took title to the real estate 
and signed the note and mortgage 
secured thereon. 

“She went to the office of the bank’s 
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attorney,’ explained the Massachusetts 
court, “‘where the note and mortgage 
were apparently ready for her signa- 
ture. She asked if the signing of these 
papers would put her under any 
obligation. The attorney said it 
would not; that she was simply -pro- 
tecting her woman friend so that if 
the latter was unable to pay for the 
property, the bank would take the 
property, and ‘that was all there was 
to it.” She then signed the papers. 
She did not read them although she 
had opportunity to do so. She did 
not then learn what she had signed. 
She would not have executed the 
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papers if she had not relied upon the 
attorney’s statements. This attorney 
was not only counsel for the bank but 
he was a member of its board of invest- 
ment and one of its trustees.” 

The note could not be enforced 
against her, the court decided, be- 
cause its execution and delivery were 


obtained from her by “fraud.” 
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The 
attorney’s statements to herconstituted 
the fraud, in the opinion of the court. 

The fact that such representations 
by the attorney, if he made them, 
were beyond the scope of his authority, 
was deemed immaterial by the court. 

“The bank cannot adopt the at- 


S 7 


torney’s act in accepting the note 
from the defendant,’”’ remarked the 
court, “‘and at the same time disavow 
the means by which he secured the 
execution and delivery on behalf of 
the bank.” ( Sav- 
ings Bank vs. Brooks, 34 North- 
eastern Reporter, Second Series, 435.) 





WASHINGTON VIEWPOINT 


(CONTINUED FROM PAGE 21) 


percentage of total deposits covered 
under the $5,000 limit. During this 
period the number of insured bank ac- 
counts increased from 61 million to 67 
million, and total balances in these 
accounts increased from $48 billion to 
$68 billion, while insured deposits rose 
from $22 billion to $26 billion. 

The size of the average account re- 
ported by insured commercial banks 
increased from $785 in 1938 to $1,013 
last September. The average size of 
fully insured accounts (those under 
$5,000) increased from $227 to $301. 

Other points developed by the sur- 
vey were: 

1. About 95 per cent of the accounts 
were held by the general public. These, 
in amount, accounted for about three- 
fourths of total deposits, or $49 billion. 
These deposits were 49 per cent cov- 
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ered by the $5,000 insurance maximum. 

2. Of the accounts held by the pub- 
lic, more than one-half were time and 
savings accounts, with balances aggre- 
gating $14.8 billion, of which $12.8 
billion, or 86 per cent were insured. 

3. In each of 11,269 reported banks, 
the $5,000 individual insurance limit 
protected 70 per cent or more of total 
deposits; in 228 of these banks 100 per 
cent of deposits were protected. 

4. In one-third of the insured com- 
mercial banks, more than 90 per cent 
of deposits are protected under the 
$5,000 limit; protection ranges from 80 
to 89 per cent in another one-third of 
the number of banks. 

5. Approximately one-third of the 
amount of insured deposits were held 
by 158 banks, each with deposits in 
excess of $50 million. About three per 
cent of the accounts in these banks 
were for amounts greater than $5,000. 
Their total deposits were about 21 per 
cent insured. 

Sd * + 


RFC Asks Bank Loans 
to Small Business 


More active participation by com- 
mercial banks in financing small com- 
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panies obtaining war contracts is 
sought by the Reconstruction Finance 
Corporation. The RFC has authority 
to make direct loans for this purpose, 
but prefers to participate with local 
banks in such loans. In letters to all 
banks Jesse H. Jones, Federal Loan 
Administrator, and Charles B. Hender- 
son, chairman of the RFC, reminded 
banks of their opportunity to share 
such loans with the RFC and an- 
nounced new terms for participation. 

In his letter, Mr. Jones stated: ‘In 
making loans for this purpose, it is 
necessary to take into consideration 
the ability of the contractor to fulfill 
his contract reasonably within the price 
and terms of the contract. When pos- 
sible, an assignment under the Assign- 
ment of Claims Act of 1940 should be 
taken as collateral, or part collateral. 
for such loans. The loans should be 
disbursed on a budget basis, and the 
borrower assisted in whatever way the 
bank can be helpful. 

“Any manufacturer needing finan- 
cial assistance who has a contract with 
a department of the Government, or a 
subcontract with a responsible manu- 
facturer who has a contract from a de- 
partment of the Government, and who 
has an allocation from the proper 
authority for the necessary materials 
with which to fulfill his contract, must 
be given prompt consideration. 

“Such manufacturer should go first 
to his local bank, and, if the bank is 
unable to provide the necessary credit 
for its own account, it should assist the 
manufacturer in making its arrange- 
ments with the RFC. 

“It is preferable for banks to make 
and service the loans rather than for 
the RFC to have to extend its facilities 
to make them, even where all or a part 
of the loan is for the account of the 
RFC. In rendering this service, banks 
will be helping in the war program, and 
they should, of course, take a substan- 
tial participation in the loans where 
possible.” 

About two weeks later, RFC Chait- 
man Henderson directed another letter 
to all banks, requesting that they make 
loans to smaller business concerns 
needing credit for defense orders, and 
announcing changes in RFC partici 
pation charges. “Loans,” he explained, 
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“may be made for plant equipment and 
to buy and process materials. Such 
loans will require consideration pri- 
marily from the standpoint of spread- 
ing defense work among the smaller 
enterprises throughout the country.” 


e SJ o 


Future Borrowing Plans 
of the Treasury 


Like tax legislation, the Treasury’s 
program of war-time borrowing is un- 
dergoing intensive study. The primary 
concern is to borrow huge sums with- 
out intensifying inflationary tendencies 
any more than can be helped. 

The danger of inflationary borrow- 
ing was fully realized by the President 
but he expressed the belief that curtail- 
ment of private capital outlays would 
offset government borrowing. 

“Under a full war program,”’ he said, 
“most of the increase in expenditures 
will replace private capital outlays 
rather than add to them. Allocations 
and priorities, necessitated by short- 
ages of material, are now in operation; 
they curtail private outlays for con- 
sumers’ durable goods, private and 
public construction, expansion and 
even replacements in non-defense plant 
and equipment. These drastic curtail- 
ments in non-defense expenditures add, 
therefore, to the private funds avail- 
able for non-inflationary financing of 
the government deficit.” 


‘THE Treasury hopes to be able to 

borrow as much as possible directly 
rom individuals, but it is realized that 
not all the needed funds can be ob- 
tanned through defense bonds, and 


f later more efforts may be made to in- 


duce individuals to purchase other 
lorms of Treasury securities more 
widely. 

Through a coincidence, the Treasury 
cleared its decks for war, so to speak, 
the week that war broke out. On 
December 3, just four days before the 
Harbor, 
Secretary Morgenthau announced his 
December financing by offering $1.5 
billion in new securities accompanied 
by drastic restrictions against specula- 
lion in order to aid small buyers. The 
issue was divided into $1,000,000,000 
of 244 per cent bonds of the 1967-72 
series, and $500,000,000 of 2 per cent 
bonds due 1951-55. Small investors 
were favored by preferential allotments 
'o cash subscribers up to $5,000. 

In addition, the Treasury put limits 
on the amount of subscriptions which 
would be received from various classes 
of investors as follows: Banks and 
trust companies for their own account, 
hot to exceed 50 per cent of capital and 
Surplus. Mutual savings and co- 
*perative banks, Federal savings and 
aN associations, trust accounts and 


investment corporations, pension funds, 
insurance companies, and similar insti- 
tutions and funds, not to exceed 10 per 
cent of total resources. Corporations 
organized for profit, and dealers and 
brokers, not to exceed 50 per cent of 
net worth. Individuals, not to exceed 
50 per cent of net worth or 100 per cent 
of cash deposited with the subscription. 

Furthermore, banks were requested 
not to make any unsecured loans, or 
loans collateralized in whole or in part 
by the securities subscribed for, to 
cover the initial deposits which are re- 
quired to be paid when subscriptions 
are entered. 


47 


It was felt that these restrictions 
would not interfere in any way with 
the purchase of Federal securities de- 
sired for the portfolios of banks and 
other bona fide investors, but would 
eliminate much “padding”? and “‘free 
riding.”” Through such practices many 
persons subscribed for far more Fed- 
eral securities than they desired to hold 
with the result that the demand pushed 
the price up above par and these indi- 
viduals then sold their bonds to real 
investors at a nice profit. Banks and 
other institutional investors frequently 
were the victims of this practice, and 
there was general approval of the 
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Treasury’s attempt to eliminate it be- 
fore the start of heavy war borrowing. 

Following its first big borrowing 
of the war, the Treasury shortened the 
periods of three weekly bill issues of 
$150,000,000 each in order to make 
them all come due on March 16 instead 
of the customary 91 days later. The 
purpose of this was to make repay- 
ments coincide with income tax collec- 
tions, and thus stabilize the money 
market during the middle of March. 

Except for further weekly bill issues 
and continued sale of defense bonds 
and savings stamps, the Treasury 
scheduled no further new borrowings 
until after the March income tax col- 
lections, but in January it undertook a 
multiple refunding operation to clear 
up all maturities pending between 
then and June.. It offered approxi- 
mately $1,075,000,000 in 2 per cent 
bonds maturing in 1951, callable in 1949, 
in exchange for maturing Treasury 
notes of series A, 1942; 3 per cent Fed- 
eral Farm Mortgage Corporation 
Bonds; 2.75 per cent Federal Farm 
Mortgage Corporation Bonds; and 
Reconstruction Finance Corporation 
notes of Series B. The refunding of 
Federal corporation securities with 
direct Treasury obligations is in line 
with the new policy of consolidating 
the national debt by having these 
corporations borrow from the Treasury 
instead of from the public. 


HE most immediate effect of the 

war on Treasury financing was the 
increase in the sale of small denomina- 
tion savings bonds and savings stamps. 
These sales had been averaging around 
$300,000,000 a month, but immedi- 
ately after the bombing of Pearl Har- 
bor there was a rush to buy them which 
sent December sales up to $530,000,000, 
of which close to $350,000,000 were in 
the Series E, or “‘people’s bonds” of 
small denomination. In Honolulu the 
sale of defense bonds jumped tenfold, 
and all over the country orders poured 
in so fast that in many places the 
supply was unequal to the demand. 

That the Treasury is depending 
heavily on sales of defense bonds was 
shown by Secretary Morgenthau’s 
statement that he intends to “finance 
this people’s war by going to the people 
themselves for the sinews of war,” 
rather than depending primarily on a 
few financiers. While still refraining 
from setting quotas of drives for the 
sale of these bonds, the Secretary 
wants to “make every pay day Bond 
Day,” in order to tap current earnings 
instead of accumulated past savings. 
‘This is not a two percent war,” he said, 
“it is not a war that can be won with 
spare change.”’ Much success is antici- 
pated from the voluntary payroll de- 
duction plans which many companies 
have provided for their employees, and 
while only a small percentage of such 
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employees have used these plans to 
buy bonds in the past, some companies 
have reported that 90 per cent of their 
employees are participating since the 
war broke out. To make such plans 
easier to administer, the Treasury al- 
tered its regulations to permit corpo- 
rations with large numbers of employees 
to sell defense bonds directly to their 
workers. 

As a further step away from direct 
borrowing from commercial banks, the 
Treasury is considering the issuance of 
a special registered bond which would 
be available only to insurance com- 
panies, savings banks, fiduciaries, and 
similar buyers. A variety of other 
plans for special types of securities 
during the war have also been sug- 
gested. 


4 ° 


Federal Reserve Board 


Appointments 
The Board of Governors of the 
Federal Reserve System has an- 


nounced the following designations and 
appointments at the Federal Reserve 
Banks and Branches shown below: 


CHAIRMAN AND FEDERAL RE- 
SERVE AGENTS FOR 1942. New 
York: Beardsley Ruml of New York, 
New York. Philadelphia: Thomas B. 
McCabe of Swarthmore, Pennsylvania. 
Cleveland: George C. Brainard of 
Youngstown, Ohio. Richmond: Robert 
Lassiter of Charlotte, North Carolina. 
Atlanta: Frank H. Neely of Atlanta, 
Georgia. Chicago: Frank J. Lewis of 
Chicago, Illinois. St. Louis: Wm. T. 
Nardin of St. Louis, Missouri. Minne- 
apolis: W. C. Coffey of St. Paul, 
Minnesota. Kansas City: R. B. Cald- 
well of Kansas City, Missouri. San 
Francisco: Henry F. Grady of San 
Francisco, California. 


DEPUTY CHAIRMEN FOR 1942. 
Boston: Henry S. Dennison of Fram- 
ingham Centre, Massachusetts. New 
York: Edmund E. Day of Ithaca, New 
York. Philadelphia: Warren F. Whit- 
tier of Douglassville, Pennsylvania. 
Cleveland: R. E. Klages of Columbus, 
Ohio. Richmond: W. G. Wysor of 
Richmond, Virginia. Atlanta: J. F. 
Porter of Williamsport, Tennessee. 
Chicago: Simeon E. Leland of Chicago, 
Illinois. St. Louis: Oscar Johnston of 
Scott, Mississippi. Minneapolis: Roger 
B. Shepard of Newport, Minnesota. 
Kansas City: Robert L. Mehornay of 
Kansas City, Missouri. Dallas: Jay 
Taylor of Amarillo, Texas. San Fran- 
cisco: St. George Holden of San Fran- 
cisco, California. 


CLASS C DIRECTORS.  (Ap- 
pointed for three-year terms beginning 
January 1, 1942, unless otherwise 


stated.) New York: Beardsley Rum| 
of New York, New York. Philadelphia: 
Winfield W. Riefler of Princeton, New 
Jersey. Cleveland: Walter H. Lloyd oj 
Cleveland, Ohio. Richmond: Charles 
P. McCormick of Baltimore, Mary. 
land. Atlanta: Frank H. Neely of 
Atlanta, Georgia. Chicago: Simeon EF, 
Leland of Chicago, Illinois. Chicago: 
W. W. Waymack of Des Moines, Iowa, 
for unexpired portion of three-year 
term ending December 31, 1942. S¢. 
Louis: Douglas W. Brooks of Mem. 
phis, Tennessee. Minneapolis: Roger 
B. Shepard of Newport, Minnesota, 
Kansas City: Robert L. Mehornay of 
Kansas City, Missouri. San Francisco: 
Henry F. Grady of San Francisco, 
California. 


BRANCH DIRECTORS. (Ap- 
pointed for three-year terms; except 
at the Branches of the Federal Reserve f 
Banks of Cleveland, Minneapolis and FF 
San Francisco where the appointment; f 
are for two-year terms; beginning J 
January 1, 1942, unless otherwise § 
stated.) ; 

New York, Buffalo: M. B. Folsom 
of Rochester, New York. 

Cleveland, Cincinnati:* Francis H. 
Bird of Cincinnati, Ohio. Pittsburgh: 
Robert E. Doherty of Pittsburgh, 
Pennsylvania. 

Richmond, Baltimore: W. Frank > 
Thomas of Westminster, Maryland. 
Charlotte: Chas. L. Creech, Sr., of 
Winston-Salem, North Carolina. 

Atlanta, Birmingham: Donald t 
Comer of Birmingham, Alabama 
Jacksonville: Walter J. Matherly off 
Gainesville, Florida. Nashville: Clyde} 
B. Austin of Greenville, Tennessee. é 
New Orleans: Alexander Fitz-Hugh of © 
Vicksburg, Mississippi. 

Chicago, Detroit: L. Whitney Wal- f 
kins of Manchester, Michigan. 3 

St. Louis, Little Rock: S. M. Brooks 
of Little Rock, Arkansas. Louisville: 
E. J. O’Brien, Jr., of Louisville, Ken-F) 
tucky. Memphis: J. Holmes Sherard fy 
of Sherard, Mississippi. © 

Minneapolis, Helena: H. D. MyrickP 
of Square Butte, Montana. } 

Kansas City, Denver: J. B. Grant 0 
Denver, Colorado. Denver: M. £ 
Noonen of Kremmling, Colorado, {Fy 
unexpired portion of three-year terl > 
ending December 31, 1943. Oklahom fy 
City: Neil R. Johnson of esos 3 
Oklahoma. Omaha: L. E. Hurtz Jf 
Omaha, Nebraska. 

Dallas, El Paso: F. M. Hayner of La 
Cruces, New Mexico. Houston: 
Renfert of Galveston, Texas. Sal 
Antonio: J. M. Odom of Austin, Tex 

San Francisco, Los Angeles: C. \ 
Newman of Los Angeles, California 
Portland: George T. Gerlinger of Por! 
land, Oregon. Salt Lake City: Herbert! 
S. Auerbach of Salt Lake City, Utal§ 
Seattle: Charles F. Larrabee of Belling 
ham, Washington. 
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